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WAR EFFECTS ON 
"INSURANCE ASSETS 


Reasonable Solution is For Departments 
to Take Last December’s Valua- 
tions, Says Hoey. 


NEW YORK DEPARTMENT'S VIEWS. 


Supt. Hasbrouck Praised for Assuring 
Public of Safety of Foreign 
Companies. 


3 If the European war continues the 
"Insurance Departments will face an in- 
teresting problem when they make up 
their annual reports because of che 
difficulty in getting a line on the value 
of securities held by the companies, 
the stock exchanges and other ex- 
changes throughout the world being 
closed. 

J. J. Hoey, Deputy Superintendent of 
the Insurance Department of New York 
State, was asked what would be the 
attitude of the New York Department 
in view of such a contingency. He 
paid that while it was too early for the 
Department to make an official state- 
ment, and the matter has not come up 
for consideration, he thought a reason- 
able solution would pe to estimate the 
value of securities on the basis of the 
December 31, 1913, showing. This will 
be good news to the companies, and 
@gain corroborate the good judgment 
that the Insurance Department displays 
in big events. 

While stocks and other securities 
‘have been hammered severely, and 
there is no doubt that if the stock 
exchanges were open stocks would be 
dumped on the market in such quanti- 
ties as to cause a crash in the business 
world, a panic that might take years 
from which to recover, at the same 
time there has been in fact little real 
depreciation in good securities, and 
when the war is ended the old values 
will be restored. 


Congratulate Department. 


It is interesting to note that the In- 
turance Department of New York is re- 
Ceiving letters from all parts of the 
country congratulatiny it for the man- 
Mer in which it rushed to the rescue 
fof the foreign companies by inform- 
‘ing the public that there is no danger 
to American policyholders of foreign 
companies, and that their American 
assets furnish sufficient protection. 
Until Superintendent Hasbrouck issued 
statements to the daily newspapers out- 
‘Wining the security of these pdlicyhold- 
ers the Department was besiezed with 
telephone calls, telegrams and letters 
asking if policies were good. ‘his 
‘flood of messages has been abated. 





The National Board of Fire Under- 
Writers has issued a circular letter giv- 
dng the boundaries of the congested 
districts as defined by its Committee 
on Fire Prevention. 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


What is FIRE INSURANCE from the Property Owner’s 
Standpoint? 


Ample CASH CAPITAL ($6,000,000). 


SURPLUS as regards Policy-holders ($17,873,019), large in proportion 
to liabilities ($15,266,896). 


ASSETS ($33,139,915) of the highest grade, so invested as to be uniform- 
ly secure throughout the country and immediately available in 
case of conflagrations. 


LIABILITY in large cities conservatively distributed and well within 
(not beyond) the resources of the Company. (Special conflagra- 
tion reserve, $1,800,000). 


A REPUTATION, the steady growth of 60 years of consistent fair 
dealing with large and small insurers alike. 























Entered United States 
1866 


North British 
and Mercantile 





| Established 1809 In surance Co. 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 


of Amerira 
Home Office: 133 WILLIAM STREET, NEW YORK 














SAVINGS BANK PLAN 
PROVES UNPOPULAR 


Little Cal! For This Kind of Protection 
—Not Adapted to Needs of 
Average Workmen. 


a MASSACHUSETTS 


FAILURE. 


Trustees Report Only 9,026 Policies in 
Force for $3,518,132 of Insurance 
Average Workman. 


The futility of claims that over-the- 
counter life insurance is growing more 
popular is demonstrated by the recent 
report of Harry W. Kimball, secretary 
of the trustees of the Massachusetts 
Savings Bank Life Insurance Plan 
which has now been in active opera 
| tion for seven years. 

All life ingurance agents will re- 
member the loud acclaim with which 
the scheme was greeted a few years 
ago in Massachusetts by politicians 
and others who feared the success of 
legal reserve life insurance. The 
laboring man had come into his own, 
it was prophesied, and he would now 
grasp the opportunity extended to him 
by the State to secure life insurance 
protection at cost. 

That results were not to come at 
once, was demonstrated by the lack 
| of enthusiasm displayed by the savings 
banks who were furnished the oppor- 
tunity by the Massachusetts legislature 
to do a public service. At first oniy 
two accepted the plan but later on 
|} two others decided to undertake it. 

The four banks now writing this 
business are: The Whitman Savings 
| Bank of Whitman, Mass.; the People’s 
Savings Bank of Brockton; the Berk- 
shire County Savings Bank of Pitts- 
field, and the City Savings Bank of the 
same city. 

Only 9,000 Policies in Force. 

After seven years of endeavor in 
which every plan has been tried to in- 
crease interest in the scheme on the 
part of the general public, there are 
| only 9,026 policies in force for insur- 
jance amounting to $3,518,132. No 
| Statement is made of what the cost 
| to the State has been of this experi- 
| ment but it is safe to say that with 
such a small amount of insurance in 
force the cost has been much heavier 
| per policy than that originally believed 
| possible. 
It is 
amount of 


} 
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| 
| 
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doubtful if even the small 
insurance now in force 
could have been maintained, if “ac- 
celerators” had not been employed to 
| keep the matter a live issue with em- 
| ployers and employes. It is stated 
that a number of savings banks and 
trust companies have become public 
agencies and that more than 200 manu- 
facturers have established agencies 
for the benfit of their employes. 

It is surprising that with all these 
facilities the insurance written has 
continued so small, if the plan is 
as successful as it should be. The 
friendly dispositon of employes to the 
plan, is really the reason that the 
scheme is not a flat failure. 

If the insurance had been secured 
only on the individual and voluntary 
request of employes it is safe to say 
that the amount in force would not 
have been one-tenth of the figures now 
quoted. Since employers have taken 
trouble and expense to stir their em- 
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SALES CO-OPERATION 


from one thousand to two thousand dollars in commissions 


OF HARTFORD, CONN. 
JOHN M. HOLCOMBE, President 








ployes up and have distributed tons 
of literature for this purpose, as well 
as employed solicitors to exploit the 
plan, a small amount of new business 
has been secured each year 
Unknown Cost of Experiment. 

It would be interesting to know just 
what the cost of all this agitation has 
been, for in many cases this work was 
done voluntarily by the employers and 
so. expenses which should have been 
Charged to agency development were 
not charged up against the State. It 
would also be interesting to know bow 
much workmen’s compensation laws 
have affected the plan. However, the 
industrial life insurance companies 
have continued to increase their busi- 
ness in Massachusetts and they are not 
now worrying about the undermining 
influence of savings bank insurance on 
their business. 

The strongest feature of the plan 
continues to be that stated in the offi- 
cial announcement sent out by the 
trustees of the fund, “Massachusetts 
Savings Bank Life Insurance affords 
an opportunity for a business-like co- 
operation between employer and em- 
ploye, making for an increase of friend- 
liness and goodwill.” 


TAFT TO ADDRESS LIFE MEN. 
Both Ex-President and E. E. Rittenhouse 
Will Talk on Conservation of 
Life and Health. 

A feature of the Cincinnati conven- 
tion of the National Association of Life 
Underwriters about which nothing has 
heretofore been announced, is. the mes- 
sage to life men by ex-President Wil- 
liam H. Taft. The committee feels 
that it has been very fortunate in inter- 
esting the ex-president in the meeting, 
but the fact that the meeting is in 
the ex-president’s home city naturally 
appealed to him, and the fact that it 
was for life insurance agents was the 
final card. Mr. Taft’s subject will be, 
“Opportunities for Service in the Con- 
servation of Life and Health by Life 
Underwriters.” His paper wili be fol- 
lowed by remarks by E. E. Rittenhouse, 
president of the Life Extension Institute, 
who will talk on the same subject. 





PAN-AMERICAN LIFE GAINS. 

The Pan-American Life reports over 
$500,000 of business for the first half 
of August This is a gain of more 
than $100,000 over the same period of 
last year. Vice-President E. G. Sim- 
mons in commenting on the foreign war 
situation says: 

“The European war emphasizes to the 
greatest degree the protection afforded 
by life insurance policies. With the 
market closed for the purchase of se- 
curities, legal reserve life insurance of- 
fers the safest means of investment. 
This is especially true of our Company, 
because of our erormous investments 
in first mortgage real estate loans, the 
safest collateral in the world. The 


terms and conditions of our policies are 
absolutely guaranteed, and cannot be af- 
fected by a fluctuating market.” 


ILLINOIS LIFE CONVENTION, 





Plans Being Perfected for Chicago 
Meeting—Subjects to Be Discussed 
Present Wide Range. 





The Illinois Life is making prepara- 
tions for its annual $100,000 Club con- 
vention which begins at the home office 
in Chicago on September 21. The Com- 
pany is aiming to have $75,000,000 of 
insurance in force on the above date. 
To reach this mark the Company esti- 
mates that it should have $2,000,000 of 
examined business during the first 
twenty-one days of September. 

It has been decided to have but few 
set speeches during the convention ses- 
sions. It is believed that the holding 
of general discussions to be participated 
in by all those present, will be much 
more beneficial. 

The subjects thus far selected for 
general discussion are as follows: 

Finding prospects; what assistance 
can the home office render?; the ap- 
proach; the interview; closing; securing 
a settlement with the application; 
avoiding not taken policies; ethical and 
unethical competition; service to and 
from policyholders; keeping down the 
lapse rate; the securing and training of 
agents; part time men and helpers; 
best methods of stimulating agents; 
participating vs. non-participating; the 
total disability clause; the war clause; 
the guaranteed annual additions poli- 
cies; survivorship investment policies; 
the XX line of policies; the endowment 
at sixty-five; the use of the monthly 
preliminary term; joint life, partnership 
and corporation insurance; suggestions 
for 1915 convention. 


AGENTS MUST KEEP UP STEAM. 


Thad C. Bell, inspector of agencies 
for the New York Life, has the right 
idea as to the extra steam which 
agents in this country should develop 
at this time to keep up the record of 
production for the Company. He says: 

“The present situation imposes an 
additional obligation on every agent in 
America. It is fair to assume that our 
foreign business for this year will fall 
off very materially, and possibly we 
may not get any more European busi- 
ness this year. This being true, the 
agents of the Company in the domestic 
field ought to feel obligated to make 
up any deficiency in the Company’s 
total business for the year. 

“I know every agent in the Southern 
Department will glad'y accept his share 
of this excess business that must be 
gotten from the domestic field. It is 
not only an obligation, but a privilege.” 





EQUITABLE REINSTATEMENTS. 


The Equitable Life haa a fine rein- 
statement record for July. During that 
month 1,643 policies aggregating $4,- 
456,235 of insurance were approved fer 
reinstatement. It is certainly more true 
in life insurance than in any other 
business that the business which pays 
is that which sticks. 


Our Advertising department supplies leads to our good men that are worth 


From Ten to Twenty Dollars Each in Cash 


This means that for every one hundred signed inquiries closed the average commission earned by the solicitor is 


Les 
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Phoenix Mutual Life Insurance Company 








The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TWELVE MILLION DOLLARS 


Deposited With The State of indiana Fer The Sole Protection of 
Polieyholders 





Good Territery and Remunerative Centracts for Men Whe Can 
«Do Things’’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 
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TEXAS GREAT 


GREAT SOUTHERN 


Taare Life Insurance Company 


f ° 
1! FT.wORTH S 


HOUSTON, TEXAS 


J. 5. RICE, President 


OUR RECORD 


J. T. SCOTT, Treasurer 








GROSS ASSETS 


Dec. 31, 1909 $655,004.93 
Dec. 31, 1910 1,057,016.02 
Dec. 31, 1911 1,128,912.85 
Dec. 31, 1912 1,306,689,41 


Dec. 31, 1913 
June 30, 1914 


1,500,835.10 
1,719,263.23 '28,321,038.00 


COMMENCED BUSINESS NOVEMBER 1, 1909 


“$992,000.00 
5,352,260.00 
10,057,028.00 
14,859,856.00 


23,650,512.00 


INSURANCE IN FORCE 
(paid-for basi 


FOR AGENCY CONTRACTS ADDRESS 


O. S. CARLTON, Vice-President 


HOUSTON, TEXAS 











CALL ON COMPTON 





By the 


CALL ON COMPTON 





The Service Route to Success 


Compton way, every client 
becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 


WILLIAM N. COMPTON, General Agent 





i INSURANCE COM 
oF BesTON 

220 BROADWAY 

PHONE 6030-6031 CORTLAND 





NOLdUWNOD NO TIVD 
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MEDICO--ACTUARIAL RESULTS 


HAS TAKEN ONLY THREE YEARS. 








Completion of Investigation of Mortality 
Statistics Marked by lesue of 
New Volume 





The close of the year 1914 will see 
the completion of the Medico-Actuarial 
Mortality Investigation which has 
peen going on for the past three years. 
Nv study so comprehensive in scope 
has ever been attempted previously in 
actuarial matters, in so short a time. 
It will only be four years from the 
time that the work was planned to 
its completion if the fifth and last 
yolume of the records appears, as 18 
row promised, the last of this year. 

The facility with which the work 
has been completed is due a great deal 
to the up-to-date methods adopted in 
handling the returns from the contrib- 
uting companies and the efficiency of 
tie committee of the Actuarial Society 
of America and the Medical Examiners’ 
Association which have handled the de- 
tuils of the work. 

Used Hollerith System. 

The use of the Hollerith card sys- 
tem in tabulating the returns and check- 
ing up the information by the lates? 
kind of sorting machines, has added 
much to the accuracy of the investiga- 
tion and the speed with which the re- 
sults have been obtained. The fourth 
yolume of the work appeared last spring 
and the last volume, will be known 
ether as Volume Five of the record or 
Part Two of Volume Four. 

Its principal features will be reports 
on the study of cases of malaria in the 
South, including notations of the time 
which has elapsed since policyholders 
bad the disease and the number of at- 
tacks. This tabulation is expected to 
he of great benefit to the companies in 
bandling business in future, in those 
sections of the country where malaria 
is prevalent. For convenience of study, 
each State has been divided into two 
er three sections. 

The last volume will also include a 
study of mortality in the South irre- 
spective of the fact whether the cases 
studied had malaria or not. 

Other matters of importance to life 
insurance conditions in the final volume 
of the report, will have to with habitat. 
This study is confined particularly to 
ite Southern States and according to 
the original plans laid down, the work 
was divided for convenience of refer- 
ence to the Gulf counties of the various 
States, the Delta counties of others and 
the other counties away from the sea- 
cenast. 

Tuberculosis and Family History. 

Another part of the volume is the 
effect on tuberculosis of family history 
and this part of the report will be 
awaited with peculiar interest by a 
hirge number of medical men and com- 
pany officers, particularly in the light 


of the great interest being taken at 
the present time by life insurance com. 
panies in the prevention and early 
detection of this disease. The influence 
of heredity will also be noted. 

A feature of the last volume which 
will appeal to others, is the plan now 
being worked out for presenting data 
and other statistical information as to 
the mortality under joint life policies. 

The near completion of the investi- 
gation as a whole emphasizes the fact 
that American actuaries and medical 
examiners have taken a much higher 
rank than ever before in the eyes of 
the entire actuarial world. Former in- 
vestigations of this kind have occupied 
anywhere from five to ten years and 
not nearly as much scope has been 
given to such investigations. The use 
of automatic computing machines has 
worked the revelation. 





LINCOLN NATIONAL LIFE. 





Three Days’ Sessions Develop Instruc- 
tive Talks—Social Diversions 
Appreciated by Visitors. 





The annual agency convention of the 
Lincoln National Life of Fort Wayne, 
Ind., was held at the home office on 
Thursday, Friday and Saturday of last 
week. The affair was much enjoyed by 
the representatives of the Company 
present as much instructive informa- 
tion was exchanged and enthusiasm gen- 
erated. 

The sessions began on Thursday 
morning with Walter T. Shepard, third 
vice-president and manager of agencies 
presiding. A word of welcome was 
given by Arthur F. Hall, first vice-presi- 
dent and general manager and the re- 
sponse was made by C. E. Chandler, 
president of the General Agents’ Asso- 
ciation. 

A session with the medical depart- 
ment was held on the morning of the 
opening day, at which Dr. C. H. English, 
medical director, presided. R. W. 
Fowler, assistant superintendent of 
agencies talked on, “How to Avoid De- 
lays in the Issuance of Policies”; O. F. 
Gilliom, general agent. on “How the 
Men in the Field Can Co-operate with 
the Medical Department in Determining 
the Efficiency of Medical Examiners” 
and Dr. C. H. English, medical director. 
on “A Word of Advice and Information.” 
Those present were invited to ask the 
medical director any questions which 
occurred to them and the opportunity 
was presented for clearing up a number 
of points. 

“Polishing Up” Equipment. 

The general subject of “polishing up” 
on the Company’s equipment took up 
the afternoon session. Franklin B. 
Mead, secretary and actuary presided 
and spoke on the benefits accorded 
policyholders by the Company. The 
subject of policy contracts and the use 
ot literature in field work were discussed 
by two leading general agents. In the 
ball room of the Anthony Hotel in the 
evening those present enjoyed stereop- 
ticon views and a Dutch lunch. 


NAT'L LIFE U. S. A. LEADERS 


THE $100,000 CLUB AT CHICAGO. 








Three Days’ Session Arranged to In- 
clude Business and Pleasure— 
Officers for New Year. 





The annual convention of the $100,- 
000 Club of the National Life of the 
U. S. A. began yesterday in Chicago 
with about 100 present. In the morning 
yesterday, the time was given over 
strictly to business but in the afternoon 
social diversions occupied the time of 
agents. To-day both sessions will be 
devoted to business, but to-morrow 
social and entertainment programs will 
prevail. 

The La Salle Hotel was the center of 
things for breakfast but arrangements 
were made to give the visitors an 
opportunity of seeing a number of Chi- 
cago hotels and luncheons and dinners 
were held at several of the best known 
hostelries. 


Last evening the visitors were the 
dinner guests of President and Mrs. 
Albert M. Johnson at their home and 
the-event was much enjoyed by those 
present. Previous to the dinner an 
automobile sightseeing trip about Chi- 
cago was taken. The annual banquet 
will be held to-morrow evening at the 
Congress Hotel. 

To-morrow morning the National Life 
will take the visitors as well as the 
entire home office staff on a lake trip, 
a special steamer having been chartered 
for the occasion. The party will make 
a trip to the naval station on the ‘North 
shore and will also visit Gary, Ind. 

Opening Session. 
President Johnson called the conven- 





The sessions Friday were devoted 
among other things to “an hour at the 
home office,” series in which E. H. Red- 
ding, assistant secretary and auditor; D. 
B. Ninde, counsel and A. F. Hall, first 
vice-president, and general manager 
took part. 

Under the caption, “Delivering the 
Goods,” J. M. Grace, general agent; D. 
G. Neuber, agency supervisor and vice- 
president W. T. Shenard gave some good 
points on such topics as the value of as- 
sistance rendered the agents by the 
Company, efficiency, service, etc. 

The afternoon Friday was devoted to 
an automobile ride and the annua! base- 
ball game and field sports, while the an- 
nual banquet was held at the Hotel 
Anthony in the evening. The sessions 
Friday were devoted to a discussion of 
agency matters in general. The results 
of the convention were particularly en- 
couraging to the officers who predict 
that business during the last four 
months of the year will be on a substan- 
tial basis. 
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tion to order yesterday morning and 
extended a cordial welcome to the visi- 
tors. The response was made by J. S. 
Barrow of Kansas. He is the president 
of the club for 1914-15. President John- 
son and Secretary R. D. Lay spoke on 
“The National—Its Aim and Outlook.” 
The subject of general agencies and 
their relation to the Company was dis- 
cussed by A. J. Faeber of Iowa, S. H. 
Chiles of Texas and A. B. Combs of 
Oregon. 

Yesterday morning four topics were 
discussed. “The Launching of the New 
Agent” dilated upon by J. W. Whitting- 
ton of California, E. L. Rines of lowa 
and G. W. Combs of Oregon; “The 
Opening of a General Agency in New 
Territory,” by Allan H. Chambers of 
Nebraska and R. E. Hooyer of Colo- 
rado; “The Best Way for the General 
Agent to Advertise His Company and 
Himself,” by Harry M. Ramey of Ark- 
ansas and Oklahoma and H. T. Sawyer 
of Pennsylvania; “Conservation of 
Business,” by J. B. Wood of Georgia, 
C. F. Pinckney of lowa and W. T. Mc- 
Clintick of Illinois. 


In the afternoon, yesterday, four more 
tcpics were brought up, viz.: “How 
to Bring Success Out of Failure,” H. H. 
Hoyt of Chicago and A. L. Peacher of 
Arkansas; “How to Employ Existing 
Policyholders in Securing New Busi- 
ness,” J. S. Barrow of Kansas, I. M. 
Robertson of Montana and A. F. Me- 
Lane of North Dakota; “System in 
Soliciting,” Mrs. F. H. Ward of Chi- 
cago, W. I. O’Donniley of Tennesseee 
and D. C. McKee of Washington; “Why 
I am a Life Insurance Agent,” W. B. 
Collins of Arkansas, John P. Garner of 
Chicago and C. A. Russell of South 
Dakota. 


Discuss Club Problems. 

A feature of the session yesterday 
was a discussion of the problems of 
the $100,000 Club which was led by W. 
A. Harbach, superintendent of agents. 
Other subjects of vital importance were 
brought up for informal discussions 
such as how to secure agents, finding 
new prospects, meeting competition and 
avoiding lapses. 

Following are the officers of the club 
for the current year: 

Club Officers Chosen. 

The 1914-15 officers of the club are: 

President, W. I. O’Donniley, Tennessee; 


first vice-president, John R. Norris. 
Chicago; second vice-president, A. L. 
Peacher, Arkansas; third vice-presi- 


dent, Alfred MacArthur, Chicago; fourth 
vice-president, Mrs. F. H. Ward, Chi- 
cago; secretary, J. C. Crosby. 

The following are honorary vice-presi- 
dents: J. S. Barrow, Kansas; E. M. 
Crandall, Utah; J. P. Littell, Iowa: C. 
I.. Claxton, Georgia; H. J. Frees, Mis- 
souri; D. C. McKee, Washington; W. 
W. Lindsay, Oregon; R. E. Hooyer, 
Colorado; I. M. Robertson, Montana; 
A. F. McLane, North Dakota; C. A. 
Russell, South Dakota; H. T. Sawyer, 
Pennsylvania; J. W. Whittington, Cali- 
fornia. 





MAS THE 


STRENGTH OF 
GIBRALTAR 








Prudential Policies Please 
the agent and the purchaser. 


sell them. 


Write us about an Agency 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST F. DRYDEN, President 





Incorporated as a Stock Company by the State of New Jersey 


You can 






Home Office, NEWARK, N. J. 
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SECURITY MUTUAL POLICIES 


NEW CONTRACTS MORE LIBERAL. 


Conditions of Standard Forms of Every 
State Included—Policies May be 
Used Everywhere. 


A detailed announcement of the new 
policy forms of the Security Mutual 
Life is contained in the current issue 
of the Security Agent. The widely di- 
vergent rules of the different States 
bave long made it necessary for the 
Company to keep in stock at least nine 
different forms of each kind of policy 
issued. For some time the Company 
has been planning a form which would 
meet the approval of the different in- 
surance departments and the long de- 


sired result has finally been accom- 
plished. se - 
The sixteen States which require a 


standard form of policy have approved 
the Security’s forms for ordinary life, 
twenty payment and endowment, as 
well as term forms. Two basic rules 
were followed by the Company which 
have produced the results wanted. 
First the contract had to be attractive, 
concise and up-to-date and secondly the 
policy had to be as liberal as the in- 
terests of policyholders and the Com- 
pany would permit. 


Since the same form was to be used 


in every State, it was necessary that 
each policy should contain all the pro- 
visions most advantageous to the poli- 








eyholder required by all the laws of 
all the States. The finished product 
is attractive typographically and -the 
different subjects dealt with are placed 
in conspicuous type. Many privileges 
which never appeared before in a Se- 
curity policy have been ine rated 
The Company describes the main 


features as fcllows: 
New Features Reviewed. 


“A grace of thirty-one days without 





























interest is granted on every premium 
after the first, no distinction being 
made between annual, semi-annual and 
quarterly premiums in this respect. 

“If the policyholder has permitted 
his dividends tv» accumulate, it is im 
possible for his policy to lapse so long 
as there remain sufficient dividends to 
pay at least -quarter of an annual 
premium, provided the Company is re- 
quested so to apply them. 

“The premium loan feature is one 
of the most vaiuable aids in prevent- 
ing lapses yet introduced Af a 
policyholder has paid two years’ pre 
miums, and ‘Ailes a request as provided 
is is impossil or his licy to lapse 
so long as é mains s it valu 
in his policy tc equa uch pre ] 
Note also that this form of loan is 
provided to be repaid from dividends 
which may be declared thereafter, if 
the insured does not care to pay it in 
cash. By th last two feature 
Company e idea red ) 
to prevent n la Oo insu 
through care’ ness or neglect. 

“The feature of excl to any high 
er priced form of poli at any tim 
without medical re-exan itior n th 
basis of 1 h d € 1 re 
serves, Is t remem 
bered 

Loan and Surrender Value 

‘The table cf loan and surrend 
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equivalents of that. “his is the mea 

ure now used by nearly all of the 
principal American companies. Atten- 
tion also is called to the fact that the 
paid-up life insurance values as shown 
by the table will be increased by an 
nual dividends instead of being non 


participating as heretofore. 

“The basis of surrender values is 
plainly stated, and it is worthy of men 
tion that while the laws of every State 
permit a surrender charge to be made 
of two and oue-half per cent. of the 


insured, cur policy provides that 
in no case shall our surrender charge 
exceed one yer cent., or less than one- 
half the amount, permitted by law. 
values are also provided 
thus giving full measure to such 
as pay otherwise than annually and 
desire to avail themselves of the guar- 
anteed values at any time during the 
year. 


sum 


“Fractional 


Sine 


policy 

“Do you know it is possible for an 
Ordinary Life policy to be endorsed 
l aid-up in full, or even paid as a 
matured endowment at any time? The 
form provides for just this, and 
‘ attention to this new 
10Nn. 





eral provis 
“In the options of 
features have been 
the beneficiary may have the policy 
paid in annul installments covering 
é fifteen, twenty or twenty-five 
being plainly stated, 
policies provided 
for only the twenty year period. Sec- 
ond, if annual installments are not de- 
ired, the p may be made 
ither semi-annually or quarterly, or 
the equivalent of 
lollars of annual in- 
vable at intervals, 
stated, so the exact amount 
period and for any 
computed. This 

licy issued by Security 
Income policy if so 
nual dividends are 
ims left with the Com- 
for the beneficiary in the form 


mmnitie or installments 


settlement, three 


added. First, 


. all x ln. 
ve rs, all Vaines 


whereas our former 





yments 


onthlyv. 
undred 


and 


shorter 





isilv 


referred to 
joined all the 
former con- 
familiar. 
fact that no 
by liberal 
f any other. 
the same 
into all 
niy differences being 
those necessitated by different plans of 
insurance A eommarison of the Ordi- 
nary Life. Limited Payment Life and 
the life insurance 
this statement.” 


tures 


iberal provisior of ur 
bon nit with whieh vou are 
Attention is called to the 
ne f rm has _ fay red 
nense 

possible, 


have been carried 


rnyve 


IN ALL PREVENTABLE DISEASES. 
Dr. F. L. Hoffman of Prudential Reviews 
Courtry’s Physical Progress 
in Seventy-five Years. 

Dr. Frederick L. Hoffman, statistician 

Prudential, in a recent address 
before the American Statistical Asso- 
progress in the 

during the past seventy- 
referred to the effect on 
n He said in part: 
the death 
of the recog- 
chiefly ty- 
gives evidence 
rovement in the aver- 
tion of life, which must needs 
far-reaching economic 
The shorter hours of labor 
and the essened employment of 
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for the mainte- 
1ealth and physical 


tion on economic 
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DO NOT FEAR DEPRESSION 


USE AMORTIZED 


Life Companies In Good Shape to 
Stand Financial Stress—Little 
Foreign Reinsurance. 


VALUATIONS. 


Of all classes of insurance corpora- 
tions, the life companies have less to 
fear from the depression due to war 
and the depreciation of securities than 
any others. The reinsurance of the 
Mutual Life, Equitable and New York 
Life is carried in British companies, 
but not in large amounts. The busi- 
ness exchanged among the big Ameri- 
can life insurance companies forms a 
large part of their excess lines. 

The Prussian Life with about $19,- 
000,000 of reinsurance in force for 
American companies, is protected by its 
deposit capital and resources on this 
side of the water and the Netherland 
of Amsterdam, which is admitted to do 
a reinsurance business in this State, 
has only about $3,000,000 of reinsur- 
ance in force here. 

Some of the life companies carry a 
limited amount of reinsurance in for- 
eign companies for which they do not 
receive credit in their annual state- 
ments because the companies in ques- 
tion are non-admitted companies, but 
the surplus of these companies is so 
large that the amount in proportion is 
insignificant. 


The fact that the insurance laws of 
New York and several other States 
provide for the taking of amortized 


valuations in making up annual state- 
ments of life companies is a decided 
protection in view of the present de- 
preciation in securities. Unlike the fire 
and casualty companies the law does 
not require them to value their securi- 
ties at the market quotations of Decem- 
ber 31, next. 


SECURITY PRIZE WINNERS. 


The winners in the “President’s 
Month” Contest of the Security ._utual 
Life have been announced. se. A. 
Young takes the capital prize on volume 
and F. Garland May, the capital prize 
on number of applications. Traveling 
bags and suit cases wer awarded to 
W. O. Hays, A. P. Thomas, N. A. Kirk, 
H. Laufersweiler, B. J. Langenhof and 


J. H. Walp. Mr. Young is also his 
own successor as president of the 
$100,000 Club. W. O. Hays is vice- 
president of the club. He was also 








third in 


tions in 


the number of paid applica- 
the June contest. 


density equal to about one-fifth of the 
present density of the German Empire. 


\ll this constitutes verifiable and in- 
(lisputable progress, or possibilities of 
the nation’s future advance in the di- 
rection of social and material well- 


being, 

‘Even more regrettable than the evi- 
“ences of our ruthless exploitation of 
invaluable natural resources are the 
obvious evidences of a declining birth 
rate, a diminishing size of the American 
‘amily, a rising divorce rate and an 
ipparent increase in the frequency of 
lawlessness and crime. These, how- 
ever, are probably but passing phases 
of our national existence and the inci- 
fiental results of a process of read- 
justment, following our rapid economic 
advance, on the one hand, and the 
gradual and only partial absorption of 
an enormous influx of alien elements 
from abroad, on the other.” 


1 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
just been issued shows the Company to 
e in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently managed, 
its claims under its policies promptly 


settled and its policyholders treated 
fairly.” 
During the period under examination 


the Home Life has experienced a steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
reater than in 1909 and the insurance in 
orce having increased from $92,532,533 in 
the year mentioned to over $116,000,000 in 
1913. 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Acts 
256 Broadway, New York, N. Y. 








A Word to the Wise is 


Sufficient 


Grow Up With A Growing 
Company 


Insurance In Force 


Over $100,000,000.00 


Pittsburgh 
Life & Trust Company 


Home Office 


Pittsburgh, Pa. 


Ww. C. BALDWIN, 
President 


HOWARD 8S. SUTPHEN, 
Director of Agencies 











You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 








W. D. Wyman, President 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 


Attractive literature 


W. S. Weld, Supt. of Agencies 
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AN ENGINE OF DESTRUCTION 


PROCRASTINATION TOO COMMON. 


Insurance Laws so Rigid That Policy- 
holder Gets Protection He Pays 
For in Life Companies 


The Philadelphia Life’s Company 
paper “Plico” frequently contains words 
of wisdom. In an article contributed 
py General Agent C. B. Lukens, of 
Trenton, N. J., in the August issue, 
some serious thoughts “on what life 
insurance really means” are given in 
a telling way. The evils of precrastina- 
tion are brought out very graphically 
in the following: 

“Death is a positive engine of de- 
struction. Comes around the curves of 
life when you least expect it, makes 
no noise and has no regard for signals. 
Enters the front door and goes out 
the back, taking with it the whole 
support of the house, the father, leav- 
ing in its wake a family destitute, a 
helpless mother with several children 
to support and nothing to support them 
on. She must go to work. It is seri- 
ous. Think it over. 

“What then? We said ‘thar death 
disregards signals. Nor has it any par- 
ticular station; it runs hit or miss, 
but it never misses where it hits. So, 
who is the next? We have ino safety 
appliance against this destroye- of life, 
but we have one of the surest and safest 
block signals against the poverty, desti- 
tution and distress death leives in its 
path. 

Block Signal of Protection. 

‘If you have been wise you are carry- 
ing protection. Then he a little mcre 
wise and see if you have enough to 
sufficiently support the family and not 
just enough to bury you. Dont worry; 
you will be buried, you can rest as- 
sured of that. You just do justice to 
your family, those whom you have 
been instrumental in‘ bringiag into the 
world, and see that you have them well 
prepared for. 

“If you are not fully protected, sit 
down and think and talk it over. Ii 
the husband is indifferent, then you, 
he wife and mother, do your duty to 
ourself and your children ‘vy helping 
to convince the father of ‘he import- 
ance of protection. Prepare yourself 
for the future, when you nay have 
to fight the battles of this world alone. 
They cannot be fought without ammu- 
nition, and that ammunition :s dollars 
and cents. Without this you Il have 
to surrender to the enemy, be shifted 
around this encampment of life regard- 
less and must accept whatever rations 
this great cold world may see fit to 
hand you. 








Procrastination Frequent. 

“Well, here is another side partner 
of sickness and death, and a very handy 
fellow to use when presented with the 
opportunity to get »vrotection. This 
fellow Procrastination is a Thief, if 
you only knew it. He steals your time 
and curls your opportunity 111 in a 
knot. You will keep »n using him as 
a defense until you find that he has 
been your worst enemy and when you 
do throw him aside and see the light 
of protection as it should be seen, and 
you reach for it, you may noi be able 
to get it at any price. It will be too 
late. That is a serious though*. Keep 


it in mind. 
State Laws Rigid. 


“The laws of this and all other States 
are so rigid that when you buy pro- 
tection you get the value of your money 
just the same as when you buy a suit 
of clothes, and in many cases you get 
better value. Of course, every one 
must have clothes and it is just as 
hecessary to have protection as clothes. 
When you buy clothes your suit wears 
out and both suit and money are gone. 
When you buy protection and you wear 
cut, the money you paid for protection 
1s repaid to your family, every dollar, 
with interest.” 





EXPLAIN DISABILITY BUGBEAR 


WHY CLAUSE 1S PRACTICAL. 
Penn Mutual Life Shows Benefits Are 
Real—Reliable Experience 
Shows Basis Sound. 


There is probably no matter connect- 
ed with life insurance on which there 
has been so much misunderstanding 
and controversy as the permanent dis- 
ability clause. A number of the older 
legal reserve companies have hesitated 
to grant this clause and frequently 
have done so only after strong repre- 
sentations have been made by their 
agents. 

Other companies have granted it 
grudgingly and made many excuses as 
to why the Company had taken the 
step. Still some other companies have 
taken the trouble to point out specifi- 
cally the weaknesses of the clause and 
have practically advised agents to leave 
it alone unless they could not sell the 
insurance without it. 

The New York Life announced in 
its recent bulletin that seven cases had 
arisen within the previous week, where 
the clause had become operative. This 
shows that policyholders benefit from 
the clause. 

Penn Mutual’s Ideas. 

The pros and cons of the question 
are ably argued in a recent circular 
letter put out by the Penn Mutual Lite 
which decries the attitude held by some 
companies toward this clause. The 
Penn Mutual says: 

“The critical attitude is antecedent 
te the constructive one. The fellow who 
in these days thinks and says ‘good 
enough’ is a survival of the cave-dwell- 
ers, having little imagination, less initia- 
tive and not a particle of hope. He be- 
lengs obviously to the ‘contented class’ 

those who are morally and spiritually 
dead and might just as well be physical- 
ly so. Several analogies from the lower 
forms of animal life come to mind, but 
ar inherent respect for mankind, usually 
without excuse, withholds the simile 

“Just now we are marveling at the 
ultraconservative ‘good enough’ atti- 
tude of several life insurance com- 
panies of stability, age and prominence 
that refuse to increase the scope of 
their service to members by declining 
to adopt the disability feature. It is 
easy to find excuses for inaction. The 
lazy man who closes his mind to prog- 
ress and refuses to think about it must 
sometimes be credited with singular 
activity in discovering alleged reasons 
for sitting tight. 

“As it is with men, so it is with some 
companies. Here come some of them 
and say: ‘We shall not adopt the dis- 
bility clause—it is dangerous; there 
will be misunderstandings as to the 
measure of our liability; disputes will 
follow; litigation will arise and public 
condemnation be visited upon us. Be- 
sides, there is no known basis for cal- 
culating the premium to be charged.’ 
That is the substance of the allega- 
tions, 

“Bosh and nonsense! If there were 
no basis for calculation and a disability 
premium were a mere guess, the ob- 
jection would be controlling. The facts 
are Otherwise. The collected and ac- 


cessible data respecting ‘disability,’ total 


and otherwise, cover a long series of 
years of experimentation in several 
countries through the medium of bene- 
ficial societies, accident companies and 
other related institutions. 
Live But Two Years. 
“A study of these statistics discloses, 











all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MOTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL. ITS BENEFITS 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
39% reserve 





















Life Insurance and Texas 















Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
State are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 














DALLAS, TEXAS 





among other things, one fact, almost 
sufficient within itself, upon which to 
base a premium for ‘total disability,’ 
and that fact is that those who are 
permanently and totally disabled on the 
average live thereafter but two years. 
To put it another way, there is the 
reliable American Experience Table of 
Mortality which is inclusive of all those 
who die from any cause. 


“Then there are approved statistics, 
showing the number or percentage of 
those who are totally and permanently 
disabled. Then there are more tables, 
showing the death rate of those who 
are totally and permanently disabled, 
the after-lifetime of whom averages but 
two years! All factors are ‘present or 
accounted for.” No basis for a dis- 
ability premium? Certainly not for 
those who don’t want it. Are the other 
objections more reasonable or tenable? 
What is the sum of them when the 
repressive, hang-back atmosphere is 
eliminated? Isn’t it this—that the 
American people are not to be trusted? 


“Frauds will be put upon the com- 
panies. Yes, truly; but are there no 
frauds successfully worked now? The 
objector knows there are; and he knows 
also, or ought to, how small is the per- 
centage and that they have not served 
for a minute to jeopardize the solvency 
of any well-managed company, even 
though such frauds were of greater 
magnitude than is possible under the 
‘disability clause.’ Are the courts 
closed? Are methods of selection and 
detection looser and less cautious than 
in former years? He knows they are 
not; and should know as well that with- 
in ten years, or even twenty, no com- 
pany has fallen into disrepute or suf- 
fered in the least from any hostile pub- 
lic opinion because it has resisted up 
to the court of ‘last conjecture’ a fraudu- 
lent claim. 

“No! Those companies that hesitate 
te give their policyholders the sub- 
stantial benefits of the ‘disability clause’ 
are wholly within their rights in the 
cenial; but when they resort to special 
leading and sophistry to sustain their 
‘pull-back’ attitude they insult the in- 
telligence of the public and arraign 
tseir competitors, aligning themselves 
with the fossils of an earlier age. 
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The Texas Life Insurance Company 
. OF WACO, TEXAS 


“Ay Is the pioneer life insurance company of 


ATTRACTIVE POLICIES and LIBERAL CONTRACTS 


the Southwest 
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DISCOVER NEW BLOOD TEST 


FEW DROPS TELL THE STORY. 








Medical Men See Great Possibilities in 
Abderhalden Blood-Serum 
Reaction Test. 

Life insurance prospects who hesi- 
tate to take out life insurance for fear 
that the medical examiner may turn 
them down, may secure some relief 
from the knowledge that a new system 
has been devised for testing the blood 
so that indications of impairment may 
be secured from an examination of a 
few drops, which will indicate the ap- 
piicant’s condition. This might make 
possible medical examinations by mail 
in sparsely settled communities. But 
that is for the future to decide. 

The new method which is known as 
the Abderhalden blood-serum reaction 
test is described as follows in the 
“Saturday Evening Post”: 

“Hopeful doctors are expecting that 
in the very near future every prudent 
man may send a few drops of his 
blood once a year to some central 
laboratory and receive a detailed re- 
port, not on the condition of his blood, 
but on the condition of a dozen or 
more innermost organs of his body, 
sufficient to warn him of any serious 
trouble that needs attention. As doc- 
ters have great confidence in attack- 
ing any body trouble so long as they 
know what it is and are called on 
early, they are keenly interested in 
the promise of such a blood test. 

“The method is known as the Abder- 
halden blood-serum reaction test and 
has already taken the position of the 
leading medical development of recent 
years because of its success in solv- 
ing one ancient problem of physicians. 

“Its availability for accurately re- 
porting on the condition of the hidden 
organs of the body is largely a promise, 
scouted by some doctors but earnestly 
supported in many laboratories. Its 
most enthusiastic supporters are now 
reporting cases where the blood test 
has been used with what they claim 
to be accurate results in detecting ab- 
normal conditions of the liver, pancreas, 
adrenals, thymus, and so on, or show- 
ing tuberculosis, mental disease, and 
even cancer of inner organs. 

“In principle the test is simple 
enough. The discoverer of this method 
found that a diseased or disturbed or 
abnormal organ—the adrenal glands, 
for instance—is apt to allow some of 
its substance to leak into the blood. 
The problem, therefore, is to detect 
indications of this substance in a 
sample of blood from the person who 
is to be tested. 

“He found that when such a sub- 
stance leaks into the blood the blood 
itself manufactures ferments that will 
digest that particular substance and no 
cther. So he takes a bit of adrenal 
gland, which has been obtained from 
a hospital, and drops it irto the blood 
to be tested. If the blood digests it 
he knows it contains ferments to di- 
gest adrenal-gland matter, which shows 
it has been doing such work in its home 
arteries and veins. 

“The conclusion is that the person 
has some abnormal condition of the 
adrenal glands. One by one each or- 
gan may be tested out in this way, 
until a full report is obtained on many 
organs of the body. 

“In the laboratories where the Abder- 
halden tests are being made high per- 
centages of success have been reported 
on a dozen different lines of disease, 
including cancer of organs tested. 
However, in actual use the test is ex- 
tremely difficult, because so many rigid 
requirements of perfect apparatus and 
procedure must be met. Even with the 
most scrupulous care in following the 
system, errors still creep in. The dis- 
coverer’s answer to the failures is a 
demand for more exact procedure; 
tut he is now engaged in trying to 


simplify the method. In general the 
principle is already accepted as sound. 

“Once the test is simplified and per- 
fected it promises to have an immense 
amount of value in everyday use. Other 
tests already satisfactorily indicate 
the condition of some organs, yet 
many forms of disease now impossible 
of early diagnosis may yield to the 
Abderhalden reaction.” 





INSURED FOR ONLY ONE DAY. 


Colonial Life Policyholder Killed First 
Day on “New Job”—Spurned Double 
Indemnity Plan. 





Agents frequently have brought home 
to them in their work, the uncertainties 
of life on this mortal sphere. It is safe 
to say that if the average tardy pros- 
pect, who hesitates to secure life in- 
surance, could see first hand how un- 
certain is everyone’s tenure of iife, 
there would not be so many uninsured 
who would be aliowed to wait too long. 
Frequently lack %f education on the 
part of the agent as to how to handle 
a difficult situation is responsible for 
failure to land the prospect. It is cer- 
tainly true that a little knowledge is 
a dangerous thing for a life insurance 
agent for it will cost him cases in the 
long run. Some times a refreshing 
example of the other kind comes to 
light to show that the agent was on 
the job “just in time.” 

The “Colonial News” tells of one 
such case in its recent issue: 

“On August 4 there was delivered 
to James E. Spratt, residing at 212 
Sixth street, Jersey City, N. J., a Colonial 
policy for $108 insurance. 

“Both at the time of writing the 
application and of delivering the policy, 
the agent endeavored to induce Mr. 
Spratt to have Double Indemnity 
feature added to his policy providing 
for double the amount of insurance, 
in the event of death by accident. Al- 
though this feature would have cost 
but two cents additional premium each 
week, Mr. Spratt, a rugged youth of 
nineteen years, scoffed at the sugges- 
tion of accidental death, and refused 
to accept the Double Indemnity pro- 
vision. 

“On the same day he had secured 
a position with the Trexler Lumber 
Company of Harrison, having been out 
of work for some time. In the after- 
noon of his first day at work in his 
new place, he had occasion to stand 
near a large rip-saw, being operated 
by two fellow-employes. In some un- 
known manner, a heavy piece of lum- 
ber became jammed in the sawing 
machine, and a section about four teet 
long was snapped off and sent flying 
through the air, straight at young 
Mr. Spratt. Before he could dodge 
the broken timber, one end, sharply 
pointed as a bayonet, struck the youth 
and completly pierced his neck. 

“With a cry the young man dropped 
to the floor, while his brother and fel- 
low workmen ran to his aid. Death 
was almost instantaneous. 

“Had he been able to foresee the hor- 
rible fate awaiting him, and had paid 
the extra premium of two cents to 
secure the Double Indemnity feature in 
his policy, the total payments to his 
grief-stricken mother would have been 
$216, for an outlay of twelve cents. 
However, his timely act in securing 
insurance, even without the accident 
benefit, obtained for his mother a pay- 
ment of $108, for a single weekly pre- 
mium of ten cents.” 





MUTUAL REDUCES POLICY LOANS. 


In view of the general outcry against 
the increase in policy loans, it is re- 
assuring to know that one of the larg- 
est companies, the Mutual Life of New 
York, reports a decrease in loans for 
the first seven months of 1914, of ap- 
proximately $500,000. This is in spite 
of the fact that the Mutual has out- 
standing about $87,000,000 in policy 
loans. The Company has been carry- 
ing on a campaign of education among 
policyholders for some time, showing 
the danger of policy loans and the fall- 
ing off is attributed to this fact. 





underwriter. 


Six Shining Months 


The representatives of this Company have thus far in 1914 written 
and placed more insurance than in any previous six months’ period. Each 
of the six months shows a gain over its predecessor in 1913. This vigorous 
growth is not accidental. It comes from recognized worth—perfect poli- 
cies, low cost, great financial strength, efficient service. And our repre- 
sentatives are happy in their relations with the Home Office. 


Occasionally we have a General Agency opening for a capable life 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Mass. 
Incorporated 185] 








“The Company of the South” 





his section. 


are liberal and easily sold. 


Find an Empire Life agent, and you will find a successful 
agent, in fact the most prosperous life insurance agent in 
The Empire Life provides agents with an 
equipment of policies that enables them to meet all the 
needs of the insuring public, and too, these policy forms 


Some exceilent territory open for high-class personal producers. Attractiy 
contracts to right parties. Address Home Office at once, 


THE EMPIRE LIFE INSURANCE COMPANY 


Home Office, ATLANTA, GA. 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 





COMPETITION ADDS ZEST. 

Competition adds to the interest of 
the game of securing applications for 
life insurance. At least that is the 
idea of Senior Nylic Barney Schulhafer, 
of the Knickerbocker branch of the 
New York Life who recently returned 
from a vacation feeling better than ever. 
“To prove it” says the Company’s bul- 
letin, “he challenged three very active 
gentlemen on Lawrence Kederich’s staff 
to a contest on examined business be- 
tween August 1 and December 31, same 
to be paid for on or before the close 
of the year. The triple alliance with 
whom he will fight his duel are Andy 
Whitson, Abe Seff and Billy Ascher. 
Seff, however, has allowed Barney a 
handicap of 50 per cent. of the total 
business paid for by him in the contest. 
In other words, Seff agrees to pay for 
twice as much as Barney pays for. Will 
he do it? Barney wishes all informed 
that, while he may be termed in some 
things a ‘Senior,’ when this contest is 
over and the books are closed he’ll be 
found to be the Senior of the three in 
grand total of business paid for.” 





PITTSBURGH GROUP CASE. 

Speer W. Guthrie, of the Edward A. 
Woods Agency of the Equitable Life 
at Pittsburgh, has written a group in- 
surance policy covering the executives, 
engineering and clerical forces of the 
Davis Coal & Coke Company of Pitts- 
burgh. There are over 100 in the group 
and the insurance aggregates approxi- 
mately $100,000. The Buxton & Land- 
street Company, which operates the 
stores of the Davis Company, has also 
covered its employes by group insur- 
ance through Mr. Guthrie. 

NEW MANAGERS APPOINTED. 

The Fidelity Mutual Life has ap- 
pointed De Forest & Siebold, managers 
for Western New York, with head- 
quarters at Buffalo. Walter P. Northup 
has been named manager at Corning, 
N. Y., in which territory the Fidelity 
has not been actively represented for 
some time. 





The 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 


Has good openings for 
general agencies in desirable 
locations for experienced and 
successful men 


Liberal contracts offered 
Apply to Home Office 
Des Moines, Iowa 














Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. Guaran- 
teed Premium Reduction. 

Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 
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LOCAL LIFE UNDERWRITERS 


NEED FOR LARGER MEMBERSHIP. 








Paid Secretary Might Arouse More 
interest—More Soliciting Agents 
Should Join. 





This question has frequently been 
asked in the past few weeks by those 
interested in the future of the Life 
Underwriters Association of New York. 
What can be done to place the local 
association in the position which it 
should occupy among the local associa- 
tions of the country? 

The fact that it plays an unimport- 
ant part as an association, in the af- 
fairs of the National body and that 
its influence in New York city is limit- 
ed to the agents of a few of the com- 
panies represented here, is admitted. 
This is in spite of the fact that cer- 
tain members of the local association 
have held important positions in the 
National Association and have been big 
factors in its development. 


Difficulty has been experienced here 
in keeping up interest in association 
affairs on the part of the agents, who 
in spite of the great efforts of the 
president and officers have shown a 
lukewarm interest. Meetings of vari- 
ous kinds and at different hours of the 
aay and night have been tried to en- 
courage the attendance but the results 
have been disappointing. Meetings 
with dinners and without dinners have 
been tried with varying success but 
the same old faithful few are as a rule 
the only ones to take part with enthu- 
siasm. 


Suggest Paid Secretary. 


The suggestion made from time to 
time that much better results might 
be obtained if a paid secretary was 
employed and could develop matters 
from year to year, has been made on 
s°veral occasions but the idea has not 
been put into practical use. One or 
two of the larger associations through- 
cut the country have found this plan 
has worked well. Even if a live man 
sould give a considerable part of his 
time to the work without being em- 
harrassed with the multitudinous duties 
of the average general agent the work 
covld be carried on with much better 
success. 

The necessary publicity could be ob- 
tained in this way and a constructive 
program arranged whick. would call at- 
tention to the organization as a force 
fer good, locally in the business. At 
the present time it is estimated that 
there are at least 1,500 life agents 
rctively engaged in the business in New 
York city and yet there are not 300 
members on the roster of the local 
association. No plan has yet been de- 
vised which has resulted in securing 
the support of these outside agents and 
vrobably the only way that they could 
be reached would be by a personal 
canvass. 

Probably many of them never heard 
of the local association as agents are 
continually coming into the business in 
a city of the size of New York so 


that cumulative efforts toward building 
up membership must be engaged in. 
Cultivate Soliciting Agent. 

It is not for the good of an organi- 
zation of agents to have only general 
egents and branch managers the only 
active ones on the list, but circum- 
stances have forced this condition and 
this has probably spread abroad the 
idea among soliciting agents that the 
l-cal association is more of a general 
agents’ organization than anything 
else. 

As regards possible plans of future 
jJevelopment, the territory served by 
New York city is so large that it wouid 
seem that if an effort was intelligently 
made, that a large number of associate 
inembers could be secured from nearby 
icwns and cities both in Long Island 
and New Jersey, which would swell 
the numbers and add to the interest. 

This plan has been tried by a number 
of other local associations in the larger 
cities and the plan of operation has 
the consent and support of the officers 
of the National body who believe that 
the association moito should be the 
“greatest good to the greatest number” 
and that the association idea shou!d 
be so worked out as to bring the !org- 


est possible number of soliciting nts 
in touch with association principles, 
both for social and educational pur- 


poses. 
The New York Association certainly 
has the material within reach and 
the officers are using their best efforts 
to have interesting meetings, but if 
‘he members will not attend them and 
will not aid in spreading the influence 
cf the organization among their fellows, 
the best results cannot be obtained. 





RENEWABLE TERM POLICIES. 





Aetna Life Issues Two New Forms of 
Contract Which May Be Con- 
verted If So Desired. 





The Aetna Life of Hartford has just 
placed on the market two new term 
contracts. Of these, one is a one year 
contract renewable for nine consecu- 
tive years at the attained age. It may 
be converted to a life or endowment 
on any anniversary of the policy with- 


in a period of eight years from the 
original date of issue. 
On conversion the policy may be 


dated either on the day of the change 
or at the date of original issue. Not 
to exceed $10,000 will be written be- 
tween ages 16 and 24 inclusive, $25,000 
between ages 25 and 29 inclusive and 
$50,000 between ages 30 and 50 inclu- 
sive. In addition to rates for ages 16 
to 50 are quoted below rates for re- 
newal of contracts issued at age 50: 


Age Prem. Age Prem. Age Prem. 
6... 97.7 28... .$8.45 40... .$10.17 
i ere 29.... 843 41.... 10.42 
18.. 786 30.... 861 42.... 10.70 
TEscc ae | “Ova See 43.... 10.99 
.... T 32.... 8.82 44.... 11.34 
Svcs See] | Rcsy CH 3© ws TR 
22 . 8.05 34,,.. 9.08 46.... 12.19 
ee | 35.... 9.23 Tf... WB 
34....816 96....928 4.... 13.28 
B...40 8... 398 8.... @OS 
26.... 8.29 38.... 9.74 50.... 14.79 
37.... 887 38.... O94 





nity. 





NATIONAL LIFE INSURANCE COMPANY 


JOS. A. DE BOER, President 


The 64th statement shows strong gains in new and out- 
standing insurance, in income, in assets and in surplus, an in- 
interest rate of 5.10 per cent., a mortality experience of 
58.12 per cent. and increased dividends set aside for pay- 
ment to policyholders in 1914. 
low net costs, the best policies and a scientific and equitable 
practice have made the National Life most attractive to the 
best agents—a solid business, securing permanent opportu- 


Address EDWARD D. FIELD, Superintendent 
MONTPELIER, VERMONT. 


Age, strength, mutuality, 





THE’ EASTERN UNDERWRITER 





For Renewal Only. 


Age Prem. Age Prem. Age Prem. 
51...$15.71 54...$19.20 57... .$24.35 
p2... 16.74 65... 2069 658.... 26.67 
53... 17.89 56... 22.40 59.... 29.13 


Provided the assured has not passed 
the age of 62 years, the seven year term 
policy may be renewed for a second 
term of seven years. The policy may 
be converted at any time during the 
first 7-year period to a life or endow- 
ment form and may be dated at the 
attained age or original age. 

The policy replaces the 7-year non- 
renewable and non-convertible form ex- 
cept that the old contract will be writ- 
ten between ages 56 and 60 inclusive. 
The limits of insurance are the same as 
for the l-year renewable term policy. 

Rates with those quoted between 56 
and 62 inclusive for renewal purposes 
only, are given below: 


Age Prem. Age Prem. Age Prem. 
16....$9.20 30...$10.30 3....$13.81 
17.... 0.24 31....10.44 44.... 14.38 
Beas Se 32....10.58 45.. 14.38 
19.... 9.34 33....10.74 46.... 16.78 
20 . 9.39 34....10.92 47.... 16.62 
Bhivss CSO Py SB 48. 17.57 
22. 9.52 o6....11.34 49.... 18.66 
23... 9.59 37... .11.59 50.. 19.88 
24 9.68 38 11.86 51.. 21.27 
ee Oe 39 12.15 52.. 22.82 
26 9.86 40....12.48 53 24.56 
27. 9.96 41....12.86 54 26.51 
28. 10.07 42 3 55 28.68 
29....10.18 
For Renewal Only. 

Age Prem. Age Prem. Age Prem. 
56...$31.09 59...$40.02 61....$47.72 
67... .88.76 60... .43.67 62.... 62.20 


~9 20 76 
OS... . 36.73 


JULY GOOD FOR GREAT SOUTHERN 

The Great Southern Life received 
494 applications during July, 1914, for 
$1,745,130 of business. The Company 
has received in applications since the 
beginning of the year, $10,004,101 and 
the insurance in force on the paid-for 


basis on July 31, 1914, was $31,959,722. 
I, M. Generes heads the honor roll of 
twenty leaders for July with applica- 
tions for $173,000 of new business. 


The Fidelity Mutual’s East Central 
New York Department which is under 


the direction of Manager C. R. Tripp 
qualified among the ten leading agencies 
of the Company in July and it is also 
among the first ten for the year. The 


agency is fortunate in having connect- 
ed with it a number of active young 
men which makes it look as if Albany 
will be heard from again later on. 









THE 


First Mutual 


Chartered in America 


New England 
Mutual Life 


Insurance Co. 
BOSTON, MASSACHUSETTS. 





Operates on a full 3 per cent. Re- 
serve under Massachusetts Law, 
and offers the best possible secu- 
rity, with a safe, equitable con- 
tract. 

FINANCIAL STATEMENT 

Assets, Jan. 1, 1914.$66,168,702.53 





Liabilities ........ 61,182,456.00 
Surplus ...... -..$ 4,986,246.53 
ALFRED D. FOSTER, President 


D. F. APPEL, Vice-President 
J. A. BARBEY, Secreta 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 

LATHROP E. BALDWIN, Manager, 
141 Broadway, New York 














UNEXCELLED IN 
Favorable Mortality 
—AND— 


Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 











sylvania. Address, stating qualifications: 
PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
| -- 
Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘ oldest company in America 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 
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Ps Live Hints For Business Getters 





Practical Suggestions to Help the Man With the Rate Book Increase 
His Income and General Efficiency. 











When all other assets 


Corporation fail, life insurance 
Insurance comes to the front. 
Needed This was the case with 


Edward S. Smith, presi- 
dent of the Brooklyn and New York 
clothing firm of Smith, Gray and Com- 
pany which was recently reorganized. 
Following the reorganization of the 
firm’s affairs, its president went into 
bankruptcy and in the schedule of as- 
sets published a few days ago, life 
insurance policies totaled $174,500 out 
of $187,324.96. These policies had 
been borrowed on to be sure, but it 1s 
noteworthy what a large proportion of 
the scheduled assets were life insur- 
ance policies. 

Failures of wealthy men indicate 
the need of more energy on the part 
of life insurance agents in selling cor- 
poration insurance. It is reasonable 
to believe, after reviewing the troubles 
of the past few months of this veteran 
clothing firm with four branches in the 
Greater City, that much of its financial 
trouble would not have occurred if there 
had been available cash from a cor- 
poration policy at the time that Millard 
F. Smith, the brains of the firm, died 
over a year ago. Its troubles became 
so acute that a receivership was neces- 
sary and reorganization was effected 
only after several months of hard 
work. 

There are many business firms in 
these days of financial stress which 
should be open to taking out corpora- 
tion policies. It is one sure way of 
preparing against the loss of the brails 
of a firm and assuring the continuance 
of the business. When a widow is 
left with a life interest in a firm’s busi- 
ness and the firm becomes invoived, a 
life insurance policy is performing a 
double duty in protecting the corpora- 
tion’s credit and assuring to the widow 
that the life interest in the estate of 
her husband is secured beyond cavil. 

» . * 


There are so many agents 
Canvass who, when they have 
Old Policy- once insured a man and 
holders made him a policyholder 
even for a small amount, 
deliver the policy and say good day 
once for all time. It never seems to 
occur to them that if the insurance 
was sold right that the policyholder 
would be more than willing to recom- 
mend that agent to one or more friends 
who might be in need of insurance. 
Out of a list of five persons given in 
this way there is almost sure to be 
somebody who was waiting for the life 
agent to come around and needed the 
insurance but he did not know it. It 
is up to the agent to prove this point. 
It is well to remember that every pros- 
pect who becomes a_ policyholder 
means added facilities for securing 
more business. At the beginning of 
any year it is sometimes a good plan 
to look over the names of persons in- 
sured two years previously on the 
chance that in the year and a half 
or more since they signed the original 
application, circumstances have changed 
which would permit them to increase 
their insurance. A call in this period 
is also helpful in keeping the insur- 
ance in force for a policyholder is much 
safer in the fold after being insured 
two or three years than in the first 
twelve months of his policy’s life. 
- * ” 


Arguments may be ad- 


Danger vanced in favor, of ex- 
Signal in tensions: They facili- 
Extensions tate the work of the 


agent; they enable 
policyholders to keep insurance in 
force which they might otherwise be 
forced to surrender. But notwithstand- 
ing this, many insurance experts be- 


ileve that extensions do more harm 
Luan good; that tney relleve pouicy- 
hoiders of immediate embarrassmeut 
omy to Subject them supsequenliy to 
burgens wiich they May be ubWuilng 
or unabie to bear. they undoubtedy 
1ead In Many ilslances to the surrender 
of poicies whica would have been kept 
in torce but for the ease wilh wiicu 
extensions can be secured. it 1s very 
important tor the policynoider to tori 
the habit of paying his premium 
promptiy when it falis due, and it is 
ciaimed by many that policyholders 
who torm the hapit of putting off the 
payment of their premiums become 
careiess and indifferent. When pre- 
miums are paid promptly they tail due 
at regular intervals, but when extensions 
«re taken the difficulty of payment 1s in- 
creased when two premiums are brought 
close logether.—agency items OL 
Equitable. 
* ” + 


The success of a sales- 

Cultivate man depends largely upon 

Success psychological reasons, per- 

Quality haps more so than upon 

the quality or price of his 
goods. He may be unaware of it, but it 
is his spirit or mental strength that 
usually commands victory. What is that 
spirit? We know as little about the soul 
as anyone. We do not know any more 
about steam or electricity. We know 
their force. We know how to produce 
them and to use them in many ways, and 
we observe their effect when applied; 
but why they have such effect or any 
efiect at all, what the power or force is 
to us remains a closed book. Similarly, 
we are ignorant of what the soul is; but 
we do perceive the difference in the 
manifestations ascribed to it and obvi- 
ously traceable to individual differ- 
euces in soul; and, further, it seems 
certain that through the exertion of 
our will the attributes of the soul may 
be improved and multiplied. Literally 
translated, psychology is the “word of 
the soul,” and those words are often 
dynamic, though unuttered. We read 
them in a glance of the eye, in a 
quiver of a nostril, in a clasp of the 
hand, in the carriage of the head and 
in a thousand ways which are silent, 
and yet as potential as a stroke of 
lightning or the rush of furious winds. 
The soul may be life itself, or the 
source of life. It runs concurrently 
with it; but it may not be said that it 
ceases with life, or, indeed, that life 
itself ever ceases. Speculation herein 
has continued for many centuries; but 
any views as to the origin of life, or 
the existence or non-existence of the 
soul apart from life, has not had dem- 
onstration acceptable to many. 

If, as strenuously held by many 
scientists, we re-build ourselves from 
day to day, for the most part it may 
be unconsciously, but as to our better 
and higher selves through the exertion 
of will and determination, then it is 
essential to our permanent well-being 
that we shall build wisely. Wisdom 
herein lies in cultivating those quali- 
ties which furnish some guarantee that 
we shall live in harmony with our fel- 
lows. The vices we must determined- 
ly throw aside. The virtues of integ- 
rity, manliness, courage and kindness 
must be developed and _ strengthened 
by deliberate thought and will, directed 
to that end.—Penn Mutual Life Bulle- 


tin. . 
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Beware of putting more 


Be Sure’ verbal strength than ac- 
to Be curacy into your talks to 
Accurate prospects. And beware 


of making a mountain of 
one inducement and a molehill of an- 
other. A cannon ball with a big hump 
on one side couldn’t be depended on 


Amicable Life Insurance Company 
WACO, TEXAS 





$1,000,000 Deposited with the State Treasurer of Texas 
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Growth During the First 
Forty-Eight Months 


(Commenced Business April 2nd, 1910) 


Admitted z 
DATE Assets 


April 2, 1910 $474,657.50 None 

Dec. 31,1910 823,258.38 $1,830,206.00 
Dec. 31,1911 1,369,388.76 5,544,706.00 
Dec. 31, 1912 1,769,449.71 12,674,411.00 
Dec. 31, 1913 1,967,740.67 16,677,723.00 
April 1, 1914 2,003,838.61 17,002, 147.00 


! 
\Insurance in Force 


No Life Company Same Age Ever Before 














| Amicable Life Building 


Insurance Written (Paid) During 1913 


This Company has never issued a Policy 
with a Survivorship Fund Clause, Special 
Contract, Pink Note or Lien Premium Settle- 
ment, or any other scheme in connection 
therewith. 


Equalled Above Record 


$8,283,703 


ARTEMAS R. ROBERTS 


President and Actuary 








for effectiveness. Bursts of conversa- 
tional oratory are oftener futile than 
nct in getting money for life insurance 
if unaccompanied by accuracy of state- 
ment. (Such bursts, by the way, are 
going out of style. Cleanly cut, dis- 
passionate business conversation talk 
has come to be prime favorite.) 

To play up “mountain” big to a pros- 
pect some feature of the policy that 
perhaps you defectively get the idea is 
about all he’d buy it for, is to screen 
from him features of the covering that 
quite likely would be strong points in 
winning him. For instance: Every 
man likes to think he'll live long. If 
you play up protection for his family 
very strong and don’t say much about 
the endowment feature, etc., the chances 
are you mildly offend him and miss 
showing him, with the emphasis they 
deserve, the inducement or inducements 
that would win him. 

So it’s safer and surer to fire a well- 
rounded “cannon ball” at him, one with 
no big hump on it—a proposition calcu- 
lated to cover all of his possible needs 
in a life insurance way. Thus without 
fail you have covered any particular 
pet wish that he may have.—The 
International Lifeman. 

x * cd 


This business of ours is 

GoAfter a wonderful one. It is 

the not bound by hard and 

Farmers’ fast lines. If you find 

yourself headed off in 
any one direction you can fortunately 
strike out in the opposite direction and 
find someone who is a candidate for 
life insurance. 

Certain businesses are naturally up- 
set by war, while on others war has 
the opposite effect. This is pre-eminent- 
ly the time in which to get after the 
farmers and their employes and all 
connected with agricultural pursuits. 
The farmers are the ones who have 
money and are up to their eyes in 
clover. With bumper crops and a 
yearning market at high prices, now 
is the time, if ever, when the tillers 


of more than seven million farms in 
the United States and over thirteen 
million persons engaged in agriculturai 
pursuits, to say nothing of all the allied 
interests, should make it a point to 
take life insurance. 

For the city man and the worker in 
towns and villages, it will be necessary 
at this time to be a little selective and 
go to those whose business is less seri- 
ously affected by the war. There are 
plenty of other people to-day whose 
business the war actually benefits and 
who are getting increased prices for 
their goods. 

Get after all such.—Agency 
of the New York Life. 
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Bulletin 


Generally speaking, every 

Refuse to interview you have _ re- 

Accept sults in your getting either 
Excuses the prospect’s application 
or some reason or excuse 
for his not giving it to you. Every 
agent gets these excuses. The difference 
between the amount of ‘business pro- 
duced by the men at the top of the 
list and by those at the bottom repre- 
serts pretty accurately the difference 
in their ability to overcome these ex- 
cuses. 

The man who gets the application is 
the man who successfully meets the 
excuses offered. Keep this in mind 
when you approach a prospect: Nine 
cases out of ten, he will be firmly of 
the opinion that he “can’t afford” the 
insurance or that he has all he needs. 
Train yourself to expect this so it will 
not disconcert you in the slightest de- 
gree. 

Make up a list from time to time of 
all the excuses you meet or can think 
of and prepare arguments for every 
one of them. Saturate your mind with 
these so they will always be at your 
command, then when excuses are pre- 
sented you can gently push them off 
the board or just as adroitly steer 
your course around the obstacle, in 
whatever guise it may present itself.— 
The Fidelity Field Man. 
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A. WOODS AGENCY OUTING 


MAY. 





SPEND TIME AT CAPE 





Ninety-nine Take Part in Trip of Equit- 
able’s Pittsburgh Office Now on 
Sixteenth Annual Tour, 





An event of the year which is looked 
forward to eagerly by members of the 
Edward A. Woods Agency of the Equit- 
able Life at Pittsburgh is the annual 
outing which has taken place regularly, 
with one exception, for the past six- 
teen years. Parties of the agency’s 
representatives accompanied by mem- 
bers of their families take these ten 
or twelve day trips together and the 
cordial relationships entered into at 
such times do much toward cementing 
business and social ties which are of 
mutual benefit for years to come. 

The Woods Agency Outing Party for 
this year numbering 99, left Pittsburgh 
at 9:45 p. m. Monday evening on a 
special train over the Pennsylvania 
railroad, the first stop being Gettysburg. 

On Tuesday the party spent the day 
going over the historic battlefield, its 
special train leaving Gettysburg at 3:35 
p. m. for Cape May, where the party 
will spend ten days at play and rest, 
headquarters being the Cape May Hotel. 
On the return trip, the party will spend 
two days in Washington, headquarters 
being at the New Willard, with trips 
to Annapolis and Mt. Vernon. 

President Woods has chartered the 
‘Idaho,’ owned by Peter Shields, a 
splendid sea-going gasoline launch, ac- 
commodating 40 people, upon which the 
party will spend much of its time. The 
Woods Agency is known all over the 
country for its esprit de corps and for 
good-fellowship that exists among 
its members. It is an unique organiza- 
tion in many respects, working out 
within itself many of the welfare plans 
it advocates for others, and to these out- 
ings is no doubt largely due the loyalty 
friendship that exists within its 


the 


and 
ranks 


Must Qualify for Outing. 


the Agency, either 
ficial or agent, attends an Agency 
uting unless he or she earns it by 
securing a certain amount of business 

n the first half of the year. On their 
outings they forget business and play 
as hard as they work when at their 
work, and no outing party has a better 
time than this one. To qualify for the 
annual Agency Outing is the aim of 
every member. 

The Woods outing parties have on 
their sixteen annual outings covered 
the Great Lakes and St. Lawrence from 
Mackinac to Quebec, and the ground 
from Quebec to Ormond, Fla., visiting 


member of 


Ruffalo, Niagara Falls, Toronto, Mon- 
treal, Quebec, Albany, Boston, Port- 
land, Washington, Philadelphia and 


New York, the most noted summer re- 
of the East and West, as well as 
St. Augustine and Ormond, the Adiron- 
dacks, the Catskills, the White Moun- 
tains and the Muskoka Lakes. They 
have sailed down the St. Lawrence 
through Lake Champlain and Chesa- 
peake Bay to Old Point Comfort; from 
Norfolk to New York; from Portland 
- New York, and from Boston to New 
‘ork. 


sorts 


List of Those Present. 

The party includes the wives and 
families of many members of the 
Agency, as the following list will show: 

“H. H. Beegle and w:fe; A. B. Brown; 
Wm. M. Duff and sister; R. C. Gailey 
and wife: J. W. Geibel; T. Gjertsen; 
W. E. Graham and wife; Malcolm 
Harper; E. E. Johnson; Dr. W. A. 
Longanecker and daughter; J. P. 
Manion and wife; J. H. Mason and wife; 
Fred P. Moore; W. C. Murray and son; 
C. R. Notman and wife; W. J. Powell 
and nephew; O. K. Price and wife; 
Stuart B. Rote and wife; Fred Sigrist 
and wife; Miss Bertha Strauss and 
niece; Edward A. Woods and son; Law- 
rence C. Woods and son, and N. 8. 
Wooldridge, all of Pittsburgh; and B. 
C. Boyd, Scottdale, Pa.; H. E. Brown 
and wife, Osceola Mills, Pa.; J. Roy 


Cessna, Bedford, Pa.; H. B. Canoe and 
wife, Chambersburg, Pa.; P. W. Geiger, 
Franklin, Pa.; Leo Guthman, wife and 
daughter, Youngstown, O.; J. M. Guth- 
rie, Jr., Greensburg, Pa.; S. W. Guthrie, 
Indiana, Pa.; C. B. Hamilton and wife, 
Coraopolis, Pa.; M. W. Hammon and 
wife, West Farmington, O.; R. L. Hart- 
zell and wife, Youngstown, O.; H. A. 
Heberling, Amb~idge, Pa.; C. H. Higgins 
and wife, Harrisburg; C. M. Hooker, 
Bradford; Jno. W. Hunter, wife and 
two daughters, Rochester, Pa.; W. B. 
Keller, Ruffsdale, Pa.; L. H. Kelly, 
Latrobe; P. H. Kelly and wife, Altoona; 
Dr. J. S. Mardis and wife, Johnstown; 
J. S. McCargar, Bellefonte; Mrs. M. E. 
McCready, Beaver Falls; J.C. McIlvaine 
and wife, Houston, Pa.; Chas. N. Ram- 
sey and wife, Beaver Falls; W. H. Riley 
and wife, Erie; C. J. Rockwell and 
wife, Johnstown; J. R. Rote, Harris- 
burg; John T. Shirley, Harrisburg; C. 
H. Shockey, Sand Patch; D. H. Welday 
and son, Steubenville, O.” 

A number of members of the Woods 
Agency qualified for either the Eastern 
Century Club or the Quarter-Million 
Club of the Equitable and so will re- 
main at Cape May to participate in 
the proceedings of these bodies from 
September 8 to 11. 





GOT $15,000,000 IN FIVE YEARS. 





White & Odell Agercy of Northwestern 
National Make Record for High 
Class Production. 





The Northwestern National Life, of 
Minneapolis, entertained the White & 
Odell agency, state agents for Minne- 
sota, early in the month at Lake Min- 
netonka, closing wich -. banquet at the 
Lafayette Club, as an acknowledg- 
ment of the writing of $15,000,000 of 
business by that agency during the 
past five and one-half years. 

Insurance Commissioner Preus, of 
Minnesota, and five of the Company’s 
directors were present and responded 
to toasts. Mr. Preus complimented the 
Company upon its excellent record, 
and directors E. W. Decker, president 
of the Northwestern National Bank, 
and F. A. Chamberlain, president ol 
tie Security National Bank, spoke en- 
thusiastically and predicted a _ bright 
future and rapid growth for the Com- 
pany. 

White & Odell have written $2,000,000 
of business this year, and expect to 
write $2,000,000 more before the close 
of the year. 

The Northwestern Nationa: has just 
ben examined by the Minnesota Insur- 
ance Department. The laws of Minne- 
sota provide that all domestic com- 
panies shall be examined once in two 
years. The examination disclosed the 
accuracy of the last annual statement 
as filed by the Company, the examiners’ 
fivures allowing surplus slightly in ex- 
cess of that claimed by the Company. 
Cemmissioner Preus expressed his 
pleasure with the report of the exam- 
iners, and complimented the manage- 
ment on the excellent condition of the 
Nerthwestern. 





NAME NEW YORK DELEGATES. 





Life Men Choose Representatives and 
Alternates to Attend Cincin- 
nati Meeting. 





The Life Underwriters Association of 
New York has selected the following 
delegates and alternates to attend the 
Cincinnati convention: 


Delegates. 
Lawrence Priddy, New York Life; R. 
Willis Goslin, Prudential; Walter 
Hubbs, Connecticut Mutual; J. R. 
Robbins, Home Life; Charles’ B. 
Knight, Union Central; E. W. Hester, 


Massachusetts Mutual; R. K. Stowe, 
Aetna Life; J. S. Tunmore, Provident 
Life and Trust; S. S. Voshell, Metro- 
politan; J. S. Myrick, Mutual Life; D. 
G. C. Sinclair, Metropolitan; Edward 
W. Allen, New England Mutual; Perez 
F Huff, Union Central; G. A. Brinker- 
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hoff, Mutual Life; W. T. Daniel, Penn 
Mutual; F. O. Dunning, Penn Mutual; 
C. V. Dykeman, Prudential; Charles 
Jerome Edwards, Equitable; T. R. Fell, 
Massachusetts Mutual; E. L. Hale, 
Equitable; R. H. Hardy, Mutual of New 


York; L. L. Hopkins, Travelers; George 
H. Parker, Connecticut Mutual; M. 
Reinboth, Germania; P. C. Shannon, 
Equitable; R. M. Simons, Home Life. 
Alternates. 
J. D. Bookstaver, Travelers; F. H. 
Gregory, Northwestern; Otto S. Jung, 


New York Life; E. W. Lee, John Han- 
cock; George Loesch, Manhattan; Lud- 
wig Merklein, Germania; R. J. Mix, 


Prudential; W. A. Nicolay, Aetna; 


H. 


R. Reynolds, Prudential; Alex Saunders, 


Northwestern; Alfred Seibert, Equ 


able; Thomas P. Spencer, Travelers; 
F, S. Staniland, Metropolitan; H. C. 
Stieglitz, Metropolitan; J. C. Ward, 
Prudential; W. E. Wilkinson, Equitable; 
R. C. Anderson, State Mutual; LeRoy 
Bowers, Mutual; B. Ganz, Equitable; 
M. E. Goulden, Penn Mutual; A. . 
Gseller, National Vermont Life of Ver- 
mont; Sheppard Homans, Jr., Equit- 
able; H. H. Pennock, Equitable; F. H. 
Rhodes, Berkshire; Charles A. Rogers, 
Union Central; O. S. Rogers, Phoenix 
Mutual. 


it- 
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SAVINGS BANK INSURANCE. 

The recent returns shown for the 
savings bank scheme of life insurance 
as transacted in Massachusetts is ex- 
cellent evidence of the futility of 
attempting to do a life insurance busi- 
ness without agents. The fact that 
only a few more than 9,000 policies 
have been issued on this plan in seven 
years’ time explains quite  satisfac- 
torily that few persons have the initia- 
tive to take out insurance by them- 
selves and also proves that of the vast 
number of workingmen’ who carry in- 
surance, the majority must prefer the 
legal reserve companies with the facili- 
ties extended to them. 

That the savings bank policies are 
small, is demonstrated by the fact 
that only about three millions and a 
half of insurance is in force on this 
widely advertised plan. Even a small 
legal reserve life insurance company 
is likely to write annually more than 
this amount. It looks very much as 
if the politicians of Massachusetts and 
not the workingman were the ones 
who favored savings bank insurance. 

It must be remembered that the 
showing would not have been as good 
as it is, had mot many of the manu- 
facturers themselves used every means 
in their power to boom the idea. Rep- 
resentatives of the employers circu- 
lated among the workers and in some 
cases used their entire time for induc- 
ing the employes to adopt the plan. 

Every facility was extended to aid 
the plan and still the results are not 
satisfactory. It must be that the much 
maligned life insurance agent has 
some influence among his policyhold- 
ers and that those carrying industrial 
contracts must prefer to have the 
agent call, rather than that they them- 
selves should hunt up a savings bank 
and have the busy cashier explain to 
them what form of policy they needed. 

The savings bank scheme lacked the 
strong influence of personality, which 
if properly used by the agent, means 
eventually many signatures on the 
dotted line. 

I11MIT THE LIABILITY. 

Executives of fire insurance compa- 
nies operating in Massachusetts are 
busy compiling for the Insurance Com- 
missioner of that State, a record of 
their respective liability in the con- 
gested districts of Boston and various 
other cities throughout the United 
States, together with the amount of re- 


insurance had thereupon. With the 
net figures before him the commission- 
er will be able to gauge the under- 
writing methods of the different com- 
panies, and exercise his judgment as 
to their soundness. It is understood 
that the data supplied Commissioner 
Hardison wili be treated as strictly 
confidential; and it should be, for if it 
were given the general public the ratio 
of liability to assets or net surplus 
shown would prove alarming in the 
extreme and unquestionably induce 
timid property-owners to take unwise 
action. 

At the same time conservative man- 
agers favor the calling by leading de- 
partment officials for information such 
as the Massachusetts commissioner 
seeks, for its presentation serves as a 
check upon reckless underwriting and 
forces a more equitable distribution of 
liability in congested centers, to the 
benefit alike of the companies and the 
assured. 

Boston among all cities of the 
United States is credited with having 
the greatest congested district, and as 
offering relatively fewer safeguards 
against widespread conflagration. In 
New York city, where the values ag- 
gregate vastly more than those of “The 
Hub,” the districts are scattered, sev- 
eral distinct zones being found in this 
city: for example, the section below 
Chambers street constitutes one divi- 
sion; that from Chambers to 14th 
street, and West to Broadway another; 
from 14th to Twenty-third still an- 
other, and so on. Each is separate 
and apart and does not expose any 
other. The once greatly feared “Dry- 
goods district” is no longer dreaded, 
many of the old-time Worth street 
neighborhood firms having moved fur- 
ther uptown and into fire-proof or 
semi-fire proof buildings, the great 
majority of which have sprinkler pro- 
tection. 

Chicago and San Francisco, cities 
once largely burned over, have been 
re-built, the present structures being 
vastly superior to those destroyed. In 
Chicago groups of fine mercantile 
buildings are to be found, proving ad- 
mirable barriers against the extended 
spread of fires. To a lesser degree 


these general conditions obtain in 
other of the cities mentioned by Mr. 
Hardison. 


presents the greatest 
aggregate fire hazard of all of our 
cities and managing underwriters 
would act wisely in keeping close and 
constant watch upon their liability in 
that municipality. 


Boston then 


NORTHWESTERN NATIONAL LIFE. 

The Northwestern National Life has 
just paid a $10,000 death benefit to the 
widow of Rishworth Nicholson, Pay- 
master United States Navy, who died 
of scarlet fever on the U. S. S. Vicks- 
burg, near Mazatlan, Mexico. A part- 
time banker agent for the Northwest- 
ern, wrote and paid for $100,000 of 
business during the past two months. 





WILL ADJUST THEIR OWN LOSS. 

Fire caused a considerable loss on 
‘Yuesday of this week in the lumber 
yard of Hardy, Voorhis Co., Greenpoint, 
I. IL, on Newtown Creek. Asked re- 
garding the adjustment an officer of 
the Company said that it would adjust 
its own loss, saying that in view of 
the fact that it had suffered several 
fires it thought itself capable of doing 
this. 





The Human Side of Insurance 

















JACKSON 


MALONEY. 


Jackson Maloney, manager of agen- 
cies of the Philadelphia Life Insurance 
Company, is one of the most forceful 
and successful agency men in the 
country. Unlike many big men—Mr. 
Maloney stands more than six feet in 
height—he is a quick thinker. He 
has spent many years in the service 
of the Philadelphia Life and it is said 
of him that there are few men in his 
position who can make an agent see 
the life insurance proposition quicker 
or more intelligently. 

* . * 

Wendell M. Strong, associate actuary 
of the Mutual Life, is known as a handy 
amateur sailor. For a man of figures 
who is also the editor of The Transac- 
tions, the official organ of the Actuarial 
Society of America, a month of cruis- 
ing on the water is a decided diversion 
and it is one which Mr. Strong enjoys 
every year. This year he spent his 
time cruising with his wife in a yawl 
off the coast of Maine. 

* ” * 

Oscar Ising, chairman of the United 
States directorate of the Ocean Acci- 
dent & Guarantee Corporation, is again 
in New York, after an interesting out- 
ing in Europe. Mr. Ising was in 
Switzerland when the European war 
crisis developed, and arrived in Paris 
upon the day Germany issued its declar- 
ation against France. Reaching London 
shortly thereafter he was fortunate 
enough to secure sailing accommoda- 
tions home. As a fellow voyager Mr. 
Ising had Carl Schreiner, British and 
American manager of the Munich Re- 
insurance Company of Munich, Germany. 

* : os 

Claude E. Scattergood, assistant sec- 
retary of the Fidelity and Casualty has 
been appointed a member of the cas- 
ualty examinations committee of the 
Insurance Institute of America. Mr. 
Seattergood is particularly interested 
in insurance educational work and has 
made a record as one of the most en- 
terprising of the younger generation of 
insurance accountants. His system 
which has been in use for several 
years in the Fidelity and Casualty is 
said to be considered a particularly up- 
to-date one. He has lectured before the 
Accountancy Branch of the Insurance 
Society on more than one occasion, and 
has been much interested in the work 
of this department. J. F. Rhodes, 2nd, 
of the Travelers office at Hartford and 
Samuel Davis of Boston have also been 
named as committee members. E. R. 


Hardy has been re-appointed as chair- 
man of the general committee on ex- 
aminations of the Insurance Institute, 
a work which he started five years ago 
and which has been very successful. 


Arthur R. Grow, actuary of the New 
York Life, made himself very usefu! 
to other American refugees on his trip 
back from Naples on the San Giovanni 
of the Italian Line. He was put in 
charge of the financial arrangements 
for returning Americans and states 
that every passenger on board who re- 
ceived temporary relief turned over to 
him travelers’ checks, drafts, etc., in 
settlement. Mr. Grow sent a wireless 
message to the Collector of the Port 
of New York, so when the ship arrived 
here, Martin Vogel, Assistant Treas- 
urer at New York, was on hand to 
liquidate in cash the various paper, 
There was much complaint about the 
accommodations and food furnished on 
the San Giovanni. Some of the pas- 
sengers claimed that they were prac- 
tically compelled to live on spaghetti 
and had only two clean tablecloths 
and four clean towels in 14 days which 
was not calculated to insure the con- 
servation of life and health. 

* s . 


Luther B. Little, publication manager 
of the Metropolitan Life, who is one 
of the best known veteran newspaper 
men in New York city, has been for 
years a close friend of Job Hedges, 
gubernatorial candidate in the Repub- 
lican primaries to be held September 
25 Ata meeting Monday evening Mr. 
Little was elected chairman of a com- 
mittee to urge Mr. Hedges’ candidacy. 
Mi. Little for a number of years pre- 
vious to joining the Metropolitan was 
active in Republican organization at- 
fairs holding various offices, including 
that of treasurer of the Republican 
State Committee. He is most active 
in the affairs of the Amen Corner and 
at the present time a visitor at his 
office may have a seat on one of the 
cid Amen Corner benches which for- 
merly were part of the equipment of 
the old Fifth Avenue Hotel. 

. = - 


J. S. Frelinghuysen is not a candidate 
for United States Senator, according to 
his New York business associates, des- 
pite the boom launched for his high 
political elevation by a group of New 
Jersey newspapers and by friends in 
that State. At one time Mr. Freling- 
huysen was a member of the New Jer- 
sey State Senate and his political influ- 
ence is considerable. 

© * om 

Henry L. Rosenfeld, fourth vice- 
president of the Equitable Life, who 
is now located in Paris in charge of 
the foreign business of the Company, 
completed twenty years of continuous 
service with the Society on August 15. 
In commemoration of the anniversary, 
President Day and Vice-President John 
B. Lunger, acting for the official staff, 
extended hearty congratulations to him 
hy cable. As complications are bound 
tc cccur in foreign countries during the 
European war, the Equitable is fortu- 
nate in having on the ground an officer 
who knows life insurance so _inti- 
mately and who is besides thoroughly 
ceenversant with financial affairs. Mr. 
Rosenfeld’s rapid rise in the Society is 
due to sheer merit. Starting as an agent 
in the field in a Southern State he 
was soon promoted to the position of 
supervisor of agents in Ohio and the 
Hiquitable’s former second vice-presi- 
dent, Gage E. Tarbell, always a shrewd 
judge of men, soon called him to the 
home office. As insurance assistant to 
the late president of the Society, Paul 
Morton, and assistant to President Day, 
Mr. Rosenfeld developed a knowledge 
of executive affairs second to none. 
His promotion early this year to .he 
fourth vice-presidency in charge of the 
Equitable’s foreign business was ac- 
claimed at that time as a wise move. 

o . a 


John F. Dryden Day was celebrated 
at the Sea Girt rifle tournament on Au- 
gust 29. One feature was a tug of war 
for the $3,000 bronze presented in 1903 
by the late Senator and president of 
The Prudential. 
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John E. Smith Is Made 
First National’s Underwriter 
HAS HAD SPLENDID EXPERIENCE. 


Formerly With London & Lancashire 
and Continental—First National’s 
Answer to Tuttle Suit. 


John E. Smith, who has had a 
splendid training in a remarkably good 
underwriting school, extending over a 
long period of years, although he is 
still in his thirties, is the new man- 
ager of the First National Fire Insur- 
ance Company. He takes charge of 
his new duties in Washington this 
week, having resigned from the Conti- 
pental where his work dealt with New 
York State business and the metropoli- 
tan and suburban field. 

Mr. Smith’s Career. 

Mr. Smith has built up an enviable 
reputation as an underwriter, both in 
New York and Hartford, and he goes 
to his new post with the best wishes 
of many friends in the business. A 
hard, conscientious worker, the general 
impression is that the First National 
has secured a man capable of extri- 
cating it from the difficulties with 
which it has now successfully com- 
bated. As printed exclusively in The 
Eastern Underwriter last week the 
First National has turned down all 
offers of reinsurance and will go ahead 
on aggressive lines as an agency com- 
pany. The Company has a comfort- 
able working surplus and Mr. Smith 
will immediately appoint a number of 
new and strong agents, whch will give 
the Company valuable connections. 

Mr. Smith began his insurance career 
with the New York Underwriters 
Agency as an office boy. Next, he went 
to Hartford where he joined the forces 
of the London & Lancashire Insurance 
Company, and where he spent a great 
many years, having much experi- 
ence aS an examiner and going out 
into the field on special missions. 

Answer to Tuttle Suit. 

Archer & Smith, counsel for the First 
National Fire, has not yet filed the 
Company’s answer to the suit insti- 
tuted by Robert R. Tuttle, the former 
managing underwriter who alleges vio- 
lation of contract respecting commis- 
sions. However, the Company’s de- 
fense will be as follows: 

First, that Mr. Tuttle’s contract was 
procured by misrepresentation; second, 
that in March last he surrendered his 
contract; third, that cancelation of the 
Tuttle contract was directed by a large 
majority of the stockholders because of 
alleged incompetence and_ extrava- 
gance. The First National will demand 
an accounting from Mr. Tuttle for large 
sums of money which they allege was 
improperly expended or converted to 
his own use by Mr. Tuttle and his asso- 
ciates while acting as officers of the 
Company. 


INSURING COTTON. 


Plan of Fire Underwriters for Cover- 
ing the Staple—Attitude of 
Bankers. 


Agents of all ecmpanies operating in 
the Southern States have been advised 
by their respective companies of the 
way in which cotton will be insured 
during the present season, or as long 
as the conditions induced by the Euro- 
pean war exist. 

Pending the opening of the Cotton 
Exchanges, a uniform price of 9 cents 
ber pound for middlings has been 
agreed upon, the insurance companies 
reserving the right in the event of loss 
to replace the destroyed cotton with 
other of like quality if they so elect. 
The enforcement of this condition 
would effectually nullify any attempt 
on the part of the assured to get a 





speculative value for his product, and 
such is the purpose of the clause. 

While bankers have fixed upon $35 
per bale as the loan value for cotton, 
underwriters are willing to insure up 
tv $45 per bale, which is regarded as 
its present day value. 

Of course better figures will be al- 
lowed for Mississippi Delta cotton and 
for that raised on Sea Island, which 
production, being of superior grade, 
always commands higher prices. 

While the great bulk of our cotton 
is shipped to British ports, much of it 
goes to France, Austria and especially 
Germany. These latter markets will 
likely be lost for sometime to come. 
Shipments will continue to Liverpool, 
Manchester and London, though it is 
not probable to the same degree as 
formerly. 

Throughout Texas community ware- 
houses will be built in the different 
counties, underwriters suggesting that 
all such structures be limited to 2,500 
bales’ capacity in order to restrict the 
loss in the event of fire. 

Cotton from Texas, Mississippi and 
Georgia has already begun to move in 


a limited way, though thirty days 
must yet elapse before the movement 
becomes pronounced. 


FARM SCHEDULE APPLIES. 


Agents Up-State Not Making Complaints 
—Many Companies Not Writing 
This Business. 


The new farm schedule recently 
promulgated by the Underwriters As- 
sociation of New York State, became 
effective on September 1. Up to date 
the new schedule seems to have been 
favorably received in marked contrast 
to the furore that was occasioned by 
the promulgation of the dwelling sched- 
ule. A company writing one of the 
largest volumes of farm business up- 
State says that it had received only 
one complaint from an agent up to 
Wednesday morning. 

Inquiry regarding the new farm 
schedule developed the fact that many 
companies are either not writing farm 
business in New York State or else 
are very chary of what they accept. 
This business has not generally proven 
profitable. 

The chief reason is that the risks, 
being isolated, when there is a loss it 
is generally total. 





AT WORK ON NEW YORK REPORT. 
Samuel Deutschberger, head of the 
rate discrimination bureau of the New 
York Insurance Department, is in the 
Catskills on “a vacation.” Mr. Deutsch- 
berger is putting the completing touches 
on the report of the Underwriters’ 
Association of New York State. 

Most of the non-association compa- 
nies in New York State, have filed their 
retes. In the majority of cases they are 
the same. 





ADJUSTS MINING LOSS. 

S. L. Ruden, of the Miller & Maltbie 
Co., has returned from San Bernardino, 
Cak, near where he settled the loss of 
the Louisiana-California Mining Co., a 
risk with many buildings covered by 
the form. The sound value was $56,v00; 
the loss was $36,000. By reason of the 





co-insurance clause the assured will 
ccllect from the companies $28,000. 
BUSH AND MACBAIN IN CANADA. 


Harry R. Bush, president of the Dixie 
I‘ire, and Walter MacBain, of Newman 
® McBain, left this week for Canada 
Gn a fishing trip they will make to- 
gether. 

CLARENCE PELLET IN TOWN. 

Clarence Pellet, former president ot 
tie Chicago Board of Underwriters, 
was a New York visitor this week. Mr. 
Peilet came here to visit his sister, 
who returned from the war zone on 
board the Carpathia of the Cunard tine. 
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ROCHESTER BOARD ACTS. 


Association Rules 
Writing of Dwelling Business 
Fully Adopted. 
At a recently held meeting of the 
Rochester Board the rules of the Un- 
derwriters Association of the State of 


State 


New York governing the writing of 
dwellings were adopted in their en- 
tirety. This commendable action fol- 


lowed a conference held in this city 
between the New York State Commit- 
tee of the Eastern Union, a committee 
from the State Association, and a dele- 
ation of Rochester agents. 

An all day session was held, the 
Rochester men suggesting certain 
changes in the rules, a number of which 
the managers and special agents as- 
sented to as tending to simplify points 
now either obscure or unnecessarily 
severe. Of course, whatever changes 
were determined upon for Rochester 
will apply to all sections of New York, 
the laws forbidding discrimination 
either in rates, rules or forms in any 
section of the State.. 

The frank exchange of views be 
tween the local, field and head office 
men, it was freely admitted, produced 
a better feeling generally than had pre- 
viously existed, and justified the pre- 
diction of those who had advocated 
the conference. 


The London & Lancashire Life and 
General Assurance Association of Lon- 
don has applied for admittance to New 
York State. This Company writes a 
large amount of life insurance abroad, 
having assets of more than $15,000,000. 
In this country it will write fire insur- 
ance. E. E. Hall & Company, of New 
York, will be general agents. 





the German insurance com- 

now handling the South 
business of the Company 
York offices. 


One of 
panies is 
American 
from its New 








SPRINKLERED RISKS. 


Governing Rates Upon These Properties in the 


East Well 
tained. 


Main- 


While complaint is heard in the 
West regarding rates upon sprinklered 
risk properties, no trouble of this na- 
ture is experienced in the East, the 
various governing organizations here 
seemingly being able to make their in- 
spection, apply rates and enforce regu- 
letions without difficulty. 

In the West several of the smaller 
companies assert they are being 
assessed for the Sanderson inspection 
service, without deriving any appreci- 
able advantage therefrom. The con- 
tention is that the six prominent com 
panies in the Union maintaining 
special sprinklered risk departments 
profit at the expense of the smaller 
offices. This allegation is vigorously 
denied by the accused companies 


NEW MERCANTILE SCHEDULE. 
Risks at Elmira and Albany to be Re- 
rated by State Association 
Experts. 


Syracuse, N. Y., Sept. 1—It is under- 
stood that the Conference Mercantile 
Schedule is now in the State Associa- 
tion office here, and experts from that 
organization ‘will shortly be sent to 
Elmira to apply it in that city. Albany 
will likely receive attention next, fol- 
lowing which other important centers 
will be taken up in turn until the en 
tire territory is covered. 

NEW FRELINGHUYSEN COMPANY. 

Asked by The Eastern Underwriter 
if the report were correct that he was 
forming a new company J. S. Freling 
laysen said this week that it was, but 
that sufficient progress has not been 
ruade yet to justify a further announce. 
ment, 
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CHARGES “INSURANCE TRUST” 


ACTION STARTED BY SUPT. POTTS 
Illinois Commissioner Says Western 
Union and Western Insurance 
Bureau are Illegal. 


Insurance Superintendent Rufus M. 
Potts has filed anti-trust suits against 
133 fire insurance companies doing 
business in Illinois, charging that the 
companies form a combination prevent- 
ing competition, in restraint of trade, 
and for the purpose of fixing the price 
of fire insurance. This is the aflirma- 
tive action promised by Superintendent 
Petts in his report recently, following 
an investigation of fire insurance con- 
ditions in his State, in which he de- 
manded that the companies lower their 
rates in lllinois, abandon their illegal 
rate-making combine, and discontinue 
certain practices relative to the con- 
cuct of their business in this State. 

The companies were given thirty 
days to file their answer with Governor 
Dunne. At the end of this time, they 
petitioned for more time, and an ex- 
tension was granted to August 2vth, 
but no answer was filed. 

What Bill Avers. 

The bill declares that they are mem- 
bers of two confederations, one called 
the “Union” and the other the “West- 
ern Insurance Bureau,’ the purposes 
of which are to unlawfully fix fire in- 
surance rates in lliinois, and prevent 
competition in that line. 

The bill avers that the companies all 
issue fire insurance contracts of sub- 
stantially the same form and that all 
special provisions are uniform, which 
is also a matter of agreement between 
ithe companies. The Department cites 
a similar case begun in St. Clair 
County, Illinois, in 1902, in which it 
was alleged that the companies had 
combined and conspired to prevent 
competition and fix rates. This case 
Was taken to the Appellate Court by 
the companies, and after a decision 


against them in this court, a decree 


was entered in the Circuit Court in 
1908 by which the colipanies were 
perpetually enjoined from continuing 


ich an agreement. 

Superintendent Potts charges that 
the companies, through an ostensible 
transfer of their rate-making organiza- 
tion, turned over all their facilities and 
equipment to the Illinois Inspection 
Pureau, which now fixes the premium 
charged by the parties to the combine. 
The operations of the lilinois Inspec- 
tion Bureau do not extend to Cook 
Ceunty, that county being under the 
control of another organization, the 
Chicago Board of Underwriters, not 
sued in Sangamon County. 

Stamping Offices. 

It is charged that this so-called trans- 
fer was a trick or device; that the 
salaries of the employes of this Bureau 
are paid by contributions from the 
companies; and that its affairs are con- 
trolled by a Governing Committee com- 
posed of company officials. The State 
is divided several districts and 
this Bureau has an office in each terri- 
tory, called a “stamping office.” It is 
charged that policies are mailed, ac- 
cording to the agreement, to these 
offices in the respective districts and 
there examined, and, if the rates con- 
orm to the agreed rate, the policy is 
stamped “approved” and forwarded to 
the general agent of the Company. If 
the rates do not conform to the agreed 
rates, the company is notified and re- 
qgvired, under penalties, to re-write the 
policy at the rate fixed by the Bureau 
or cancel it. The infliction of penal- 
tics on companies not observing these 
rates is in the hands of the Governing 
Committee. 


into 


Relief Rates. 
It is claimed that the 
Committee, under certain 


Governing 
conditions, 


allows different rates from the agreed 
rates for the purpose of meeting com- 





petition with mutual insurance compa- 
nies, Lloyds and inter-insurers, which 
are termed “relief” rates, and are made 
ior the purpose of driving other insur- 
ance organizations out of business and 
maintaining a monopoly in the hands 
of the “combine” companies. The bill 
declares that these rates are an unlaw- 
iul and unfair discrimination between 
different insurers. 

A single decree is asked, determining 
the entire question of companies en- 
gaging in any scheme or agreement, to 
rx rates and other terms of fire in- 
surance contracts, and praying that the 
companies, their agents; and Larl 
Miller, H. H. Jones and Edna DeFreit- 
as, employes of the Illinois Inspection 
Bureau; and the officers and members 
of the Governing Committee of the 
“Union” and “Western Insurance 
bureau” be summoned before court to 
answer as to the alleged agreement, 
state all rules and regulations made by 
the organizations for their members, 
and give the details of the agreement 
whereby the Governing Committee is 
able to compel the members of these 
organizations and their agents to ob- 
serve the rates fixed by the illinois In- 
spection Bureau. 


MORE ANNEX SUITS. 


Superintendent Potts Tries to Stop 
Another Group From Issuing 
Underwriters Policies. 


That these are busy times for Super- 
intendent Potts of illinois was demon- 
strated by the fact that he has filed 
ir the Circuit Court suits asking for 
an injunction against certain companies 
restraining them from issuing under- 

riters policies in Illinois. Elsewhere 
it will be seen that Mr. Potts is also 
suing companies under the anti-trust 
iaw. The annex suits are against the 
Commercial Fire, Potomac, and First 
National, of Washington, D. C.; Du- 
buque Fire and Marine, of lowa; Me- 
chanics, of Penn.; Stuyvesant, of New 


York; Royal, of Liverpool; Lumber of 
New York; Globe & Rutgers, of New 
York; Lumbermens, of Penn.; the Twin 
(ity Fire, of Minnesota; and _ the 


Prussian National, of Germany. 

These suits are to enforce a ruling 
recently made by Mr. Potts that the 

uance of such policies were illegal, 
and that the practice was driving the 
smaller companies out of business and 
erabling certain large companis to ob- 
tuin a monopoly of the business. 

Most of the companies affected by 
the ruling brought suit in the United 
Court for an injunction to pre- 
vent such a suit against them and this ac- 
t i pending. However, every 
company not a plaintiff in the Federal 
Court case, is sued in the present ac- 
t 


on is still 


ion and Superintendent Potts hopes 
for an earlier decision by taking his 
case through the State Courts. 

The bill declares that these com- 


form fictitious concerns, called 
iinderwriters Agencies” or “Annexes,” 


nies 


TAKE LINES FROM MUTUALS 


F. l. A. BUSY SINCE SALEM FIRE. 
Lnion Metallic Cartridge Co. and Rem- 
ington Arms Co. Carry 
$9,000,000 Insurance. 
Following the reports of the manner 
in which the dividends of the mutuals 
were cut because of the Salem fire 
the Factory Insurance Association be- 
#ap a special campaign to induce large 
insurers who were in the mutuals 
to go over to the stock companies. 
That this campaign has been unusually 
successful is stated by a compaty oili- 
cial in close touch with the F. l. A., 
who says that since the Salem fire the 
amount of insurance switched to the 
stock companies will run close to $20,- 

000,000. 

The latest captures of importance are 
the lines of the Union Metallic Cartridge 
Company, Bridgeport, Conn., $5,500,000 
and the Remington Arms Company, 
liion, N. Y., $3,500,000. 

Among other risks captured by the 
Factory insurance Association are the 
following: 








Holzman Silk Manufacturing Com- 
pany, $200,000; William Skinner & 
Son, Holyoke, Mass., 92,000,000; Star 


Trenton, N. J., 
$140,000; Pittsburgh. Gage & Supply 
Company, $700,000; Riverside & Dan 
River Mills, Danville, Va., $300,000, on 
Mill No. 1, and $250,000, on Mill No. 4; 
Peck, Stow & Wilcox Co., Southington, 
Conn., $345,000. 

As against this showing the mutuals 
have had little succss in getting lines 
away from the Faciory Insurance As- 
sociation. 


Porcelain Company, 


The home office of the Commercial 
Union has taken over the King Insur- 





ence Company of London. In eleven 
years the King Insurance Company 
wrote more than $2,750,000 in premi- 
ums. 

vhich issue policies in their own 


these fictitious companies 
perform all the functions of a real 
ccmpany without having either capital 
cr assets, and without being under the 
upervision of the State. 


names; that 


LIABILITY IN LARGE CITIES. 


Massachusetts Insurance Department 
Queries Companies Upon 
Subject. 


All fire insurance companies operat- 
ing in Massachusetts have been asked 
by the Insurance Department of that 
State to supply the amount each had 
at risk on September 1st, in the follow- 
ing named cities: Baltimore, Boston, 
Chicago, Cleveland, Detroit, Milwaukee, 
New York, Philadelphia, Pittsburgh 
and St. Louis. 

Further, the Department would know 
to what extent the assumed liability in 
the cities named is reinsured and in 
what companies. 


NO APPOINTMENT YET. 


United States Manager R. D. Harvey 
of the Royal Exchange Assurance, has 
not yet selected a successor to George 
H. Bell recently resigned, as assistant 
manager for the Company here. The 
plant of the Royal Exchange is well 
established in this country, and Mr. 
Harvey will be slow to choose his chief 
aid. The berth is a most attractive 
one, and applicants for it are not lack- 
ing. 





The Gamewell Fire Alarm 
Telegraph Co. 

Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 
OVER 100 PLANTS IN ACTUAL 
SERVICE 
GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MASS. 

AGENCIES 
5708 Grand Central Terminal 





‘legraph Co., 


Utica, N. Y. 


Northern Electric Company 








General Fire Appliz 
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Colonial Trading Co 
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INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, 


United States Branch 
92 William Street, New York 


ENGLAND 


RICHARD D. HARVEY 
United States Manager 








Office 


PHILADELPHIA 
325 Walnut Street 











Clarence A. Krouse & Co. 
GENERAL INSURANCE AGENTS 


PENNSYLVANIA - 


Making a Specialty of FIRE, TORNADO and LIABILITY Insurance 





With over twenty-five years continuous experience, we are thoroughly qualified to 


properly safeguard your clients interests 
Sixteen leading Companies represented in our agency 


YOUR PATRONAGE IS SOLICITED 


NEW JERSEY 


Office 


NEW JERSEY 
Stone Harbor and Haddonfield 
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The War As Seen by 
British Insurance Men 


STATUS OF ENEMY’S POLICY. 
War Risks Insurance Office Issues 


Statement—What Happens to 
Debts Owed by Germans. 








London, Aug. 25.—The War Risks 
Insurance Office has issued the follow- 
ing statement: 

It is provided by Clause 67 of tne 
Government scheme that marine insur- 
ance policies will only be accepted as 
evidence of values if issued by mem- 
pers of Lloyd’s, British insurance com- 
panies, and other approved insurance 
companies and underwriters. In order 
to furnish an answer to many enquiries 
made of them in this connection, the 
Advisory Committee of the War Risks 
Insurance Office has passed the append- 
ed resolution: 

1. That all policies, whether enemy 
or other, issued previous to the out- 
preak of war—that is, bearing date up 
to and including August 4—be approved. 

2. ‘That no enemy policies issued on 
or after the outbreak of war—that is, 
dated on or after August 5—be ap- 
proved. 

3. That all policies of recognized 
alien companies or underwriters (other 
than enemy policies) issued on or after 
the outbreak of war be approved. 

4. That policies, whether British or 
alien (other than enemy policies), is- 
sued by trading or other firms or so- 
cieties not coming within the general 
scope cf established underwriting as- 


sociations issued on or after the out- 
break of war be not approved. 
5. That notwithstanding these gen- 


eral provisions the Claims Committee 
be requested to submit for the special 
consideration of this Committee any 
cases in which the suitability of a par- 
ticular policy for approval may appear 
open to question. 

6. That these provisions be made 
public, and that a warning be attached 
that persons holding policies of which 
the approval may seem open to doubt 
should obtain the approval of this Com- 
mittee, expressed by endorsement on 
the policy, when submitting their in- 


surance for acceptance by this Com- 
rittee. 
As the Committe understand that a 


report is current that payment of claims 
on cargo by the Committee will be de- 
ferred, they think it well to call at- 
tention to clause 73 of the Government 
scheme, in which it is provided that 
“payment of claims, when admitted 
will be made at once in cash.” 
How Merchants Stand. 

“Applications continue to be received 
frm merchants for an extension of tle 
State of War Insurance scheme, but tlie 
Committee is, of course, bound by the 
scheme as it stands. No doubt, if it 
had been discussed in detail and de- 
liberately in peace, as was contem- 
Plated, some of such applications would 
have been rendered unnecessary. Sut 
the wonder is that a scheme involving 
interests so vast should have been set 
vorking, almost at a moment’s notice, 
end that its working should now be 
proceeding smoothly,” says the London 
Times. “The members of the Commit- 
tee, all experts in marine insurance, 
are quite alive to the disadvantayes 
under which merchants must here and 
there be placed, but they may well 
ask what would have been the position 


ef British commerce during the past 
few days and the present time if no 
sich scheme existed. 


“Many enquiries have been received 
as to the status of companies and un- 
derwriters other than British, for the 
State office will only insure cargoes 
In vessels insured with approved as- 
sociations or underwriters. It would 
seem reasonable that favorable con- 
siderations should be given to the 
claims of leading friendly foreign 
Offices, such as French and Swiss com- 


panies, which have been carrying on 
business in England for many years 


to the general satisfaction. On this 
subject of foreign offices an official an- 





nouncement may probably be expected 
at an early date.” 

Pay Claims on Amphion Victims. 

The British Widows’ Assurance Com- 
pany have had claims under three poii- 
cies arising out of the sinking ol 
H.M.S. “Amphion,” and, although war 
risks are especially excluded from 
their policies, these claims have beeu 
paid immediately in full, 

Royal Exchange Pays Full Salaries. 

The directors of the Royal Exchange 
Assurance Corporation guarantee pay- 
ment of full salary for six montns oi all 
their employes on service, numbering 
ivi, 61 being from head office and 49 
from country branches. 

Operation of Moratorium. 

A question to the Manchester Guar- 
dian as to what happens to debts owed 
by Germans in their own country io 
English firms and vice versa is 
answered thus: “Their payment is 
suspended until the declaration ot 
peace. It is a rule of law that an alien 
enemy cannot sue in our courts during 
war. There is no rule of law prevent- 
ing a British subject from using our 
courts to sue for a debt owed by an 
alien enemy domiciled abroad, but, in 
practice, he is effectually debarred 
from satisfaction—apart from the diffi- 
culty and even the impossibility ot 
serving the writ, the judgment could 
never be enforced. In these matters 
one may therefore say that war has 
just the same effect as the moratorium: 
rights under a contract made before 
the war are suspended, not annulled, 
and may be enforced upon the conclu- 


sion of peace. An agent who owes 
money to manufacturers in Germany 
should defer payment until peace is 


concluded; apart from the possibility 
of its being a breach of the Proclama- 
tion which prohibits trade with Ger- 
many, a remittance would have a very 
precarious journey in present circum- 
stances. A man who has large stocks 
of yarn held by agents on consignment 
in Germany and Austria besides money 
to his credit in the banks there, in 
case his property is confiscated wants 
to know whether he will have a claim 
for losses on any war indemnity that 


may be paid to Great Britain on th 
conclusion of peace. He will not have 
any claim; if an indemnity is paid 


' be paid to the State for the losses 
which it has incurred as a 
Medern international law, however, 
iernly disapproves the confiscation ot 
the property of enemies in the terri- 
tory at the outbreak of war, and we 
think it is safe to assume that, win 
or lose, restitution would be provided 
fcr in the articles of peace. An agent 
for a German firm who owes him C€15 
that one of his customers 
the same firm £21, but will not pay 
t to the agent (who wishes to attach 
it in payment of his own debt) without 
an order from the German firm. ‘The 
agent may possibly have a right t 
sue the customer on his own account 
it depends on his exact status—but in 
any case would find himself up against 
the moratorium.” 


Yorkshire to Pay Soldiers Salaries. 


State, 


Hndas owes 


The directors of the Yorkshire In- 
surance Company have determined to 
allow full pay to members of their 
staff while on active service and to 


their positions open for them 
Circularizes Its Force of 20,000 Men. 
Mr. C. A. Pearson, a member of the 
Committee of the Prince of Wales’ Na- 
tional Relief Fund, has addressed ‘he 
*rudential Assurance Company as “ol- 
lows: “I trust that you will be 
to place the great organization of The 
Prudential Assurance Company at ‘he 
disposal of the Prince of Wales’ Na 
tional Relief Fund. It is of immense 
importance to us to obtain trustworthy 
agents in all parts of the Kingdom to 
conduct a house-to-house canvassing 
campaign, and for this object no beiter 
class of men can be found than the 
agents of The Prudential, in whom 
everybody places so implicit a reliance 
I hope you will be able to see your 
way to aproach your agents on this 
matter without delay, and trust their 
spirit of patriotism and desire to help 


keep 


able 
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irea unde 


marital law or in a state of siege, any 


of the events or 
mined the 
ance of 
Henry Ww. Eaton Interestingly Reviews or 
Subject of Importance to Fire 
Underwriters. 


VALIDITY NOT AFFECTED BY WAR 


martial law or 


occurrences, 
or damage arising 
occurrences the 
liable unless it be 
sured to the 


Inquiry having been raised as to the 
degree, if any, in which fire insurance 
policies issued by British fire 
nies to the subjects of countries 
Which the home government is at 
would be affected thereby, 
Faton, Manager of the Liverpool & 
London & Globe, thus interestingly re- 
views the subject for “The Standard.” 

Mr. Baton says: 

In response to your inquiry 
certain aspects of the present European tries  transacti! 
war, with special reference to contracts 
made in the United States bs 
companies of foreign countries at 
ent at war and 


With dependently of 
war 


. yned or 
Henry WwW. the said occ 


and 


rrences. 


> nora r ne ’ + 
Regard if the ques 


touching 


tween Ww 
Pres- the contrary, I think 
unnaturalized persons jikely that the h 
resident in the United States, | quote 
from an opinion recently obtained 4, ;4 
from Messrs. Butler, Brown, Wyckoil & ‘ 
Campbell as 

You have asked our 
the validity of contracts 
your company and 
many or of Austria 
cf war. You state 
opinion has already been 
the effect that a contract mad é is all cash and rit 
tween an English company 
German subject I 
war, could be 
tion were 
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a subject ot Ger are a ndan able to « 


after 


made ve 


deciaration duct their 


, alter declaration of are re ed to be Al 
held void if the qu and w id fund 


raised in court. the ati on of 


Contracts Binding. lities he United St 


In our opinion, a fire iz 
entered into between a Briti 
tion and subjects of 
Austria, after declaration ) \ 
would be held by our courts a perfect 
binding contract. We see no 1 
for any fear that the courts would 
nounce' invalid 
made here, upon any ground « 
vate international law. 


isurance 





such a contrac 


\ yt the 


gut there is a further reason why ' ! t 
the policyholder is absolutely prot: 
ed in case. Th Al 
assets of a ioreign fire insurance nie nf : ( 
pany are held in trust for policyholdet an ; nee ‘ Seamen 
“in the United States.” The vords Pp, aa aia ce 
“in the United States,” in our opinion “EES a 
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holders , 
result of 
by the foreign company in the United 
States. T 
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subject becomes at once a hnemver : 
the class of beneficiaries indicated HITTING BELOW THE BELT. 
the statute, and as such would = ao 
tected to the full extent of the ¢ cane +} I 
pany's assets on dé posit here , 
As to the question of lo su sed , ; rs. The frater sa sta 
to be possible under contrat nad nit in its insistence t} S 
abroad by companies of foreigi yu er i at 
tries represented in this cou y rv os 
reason of destruction of property d 1 ' r ent S 
rectly, or indirectly, caused by war, tin wnd the aim mad 
the following clause used the con n ; ve ref } o rded 
peny | represent, and which eliev« 
to be in general use by companies, may 
be considered of interest a ing ex 
tremely effective in relieving the ec CIGARETTE CAUSES FIRE. 
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Liability Exemption. Troy, N. \ st 
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| BROKERS’ ACTIVITIES | 





High Rate of Exchange. 

An interesting problem has developed 
because of the high rate of exchange 
under which brokers must pay their 
premiums in London. Hundreds of 
thousands of dollars have been paid by 
New York brokers, largely for marine 
insurance placed in London at high 
rates of exchange, which increased cost 
for July premiums will eventually be 
borne by the insurer. 

* > - 


Brokers Paying Losses. 

In commenting further on exchange 
it is interesting to note that some 
of the Lloyd’s are adopting a clearing 
house system in New York by which 
brokers who owe them money make 
payments to other brokers who have 
Lloyd’s losses. This does away with 
the payment of exchange and makes 
a convenient arrangement for all con- 
cerned, 

* * ol 

Great Lakes Marine Cancellations. 

A great many vessels on the Great 
Lakes are.Canadian property or fly 
under the British flag. All German in- 
surance on these vessels, or for the 
cargo of British or Canadian owners 
was cancelled by the declaration of war. 

* cal * 


What’s in a Name? 

One of the German companies has 
received a letter from a man named 
Lipschutz, cancelling his policy because 
of the war, and making this naive ex- 
planation: “I think it patriotic at this 
juncture to insure only in American 
companies.” 

+ * al 
Lloyds’ Premium Income. 

In discussing the effect of the war 
on the premium income of Lloyds, a 
prominent broker said that the pres- 
ent crisis works both ways; it curtails 
Lloyds’ operations in several countries 
but the advance in rates in the mar- 
ine end has made larger’ premiums. 

* + + 

Pate & Robb Forty-Five Years Old. 

Pate & Robb, a famous New York 
brokerage firm, is forty-five years old. 
Both William C. Pate and Alexander 
Robb, who have been with the firm 
‘rom the start. are still active in busi- 
ness. C. O. Pate and W. S. Pate, sons 
of William C. Pate, are connected with 
the business. 

Probably Pate & Robb are as well- 
known for their activities in tobacco 
lines as for any other reason, and 
throughout the tobacco belt of Ken- 
tucky, Tennessee and Virginia, South- 
ern agents regard them as “the tobac- 
co brokers.” They controlled the line 
of the American Tobacco Company for 
twenty years, and some of the lines 
they now handle are the Liggett & 
Meyers and the British-American. 

* * * 


Suburban Key Rate. 

The Suburban Fire Insurance Ex- 
change is inspecting the fire protection 
of all villages and cities in its terri- 
tory, particularly with reference to 
public water supply, fire and police 
departments, width of street, construc- 
tion of building and _ conflagration 
hazard. 

The exchange is also informing the 
town authorities how they can secure 
a reduction of key rate. The key rate 
schedule has been sent to all village 
authorities and :ocal agents in the sub- 
urban field. 

a” 7 ~ 


Brooklyn Doctors’ Fees. 
Brokers say that Brooklyn doctors 
have agreed on a minimum charge of 
two dollars for attaching their signature 
on compensation claims. The two dol- 
lar charge is regarded on the street 
as exorbitant. 


+ . * 
Fire caused a loss of more than $50, 
000 in the plant of the Frontier Choco- 
late Company, North Tonawanda, N. Y. 


THE EASTERN UNDERWRITER 


CLASSIFIES SALVAGE CORPS. 
Rate on Operation in Burned Buildings 
is 13.28; Warehousemen, 3.24; 
Clerks, .10. 

In view of the compensation insur- 
ance being taken out by insurance com- 
panies themselves, insurance boards 
and other organizations, the following 
decision of the Classification Commit- 
tee of the Compensation Inspection Rat- 
ing Board of New York on the Under- 
writers’ Salvage Company of New 
York is of interest. 

The Company employs special agents 
tu go into burned buildings and esti- 
mate the value of salvage. The classi- 
fication follows: 

Salvage operations in buildings, 13.28. 
Clerical office employes ........... 10 
Warehousemen—general merchan- 


dise, not otherwise classified ....¢ 3.24 





CHANGE IN TERRITORY. 

The New York counties of Orange, 
Sullivan, Dutchess and Ulster will in 
future be handled for the Security ot! 
New Haven, by Special Agent Carl A. 
Sircebel in addition to his former field 
of suburban New York and Northern 
New Jersey. The remainder of New 
York State will continue to be traveled 
by Special Agent Percy B. Jarvis. 

KLINE BACK FORM CHICAGO. 

George E. Kline, vice-president of the 
Continental, returned this week trom 
Chicago where he went on a vacation 
trip. He spent much of his time play- 
‘-g golf ai the Glenview Club. Fred 
S. James, Charles E. Dox and other 
insurance men belong to this club. 

APARTMENT HOUSE FIRES. 

The burning of another apartment 
house in Boston a few days ago has 
again called the attention of under- 
writers to the hazards of this class in 
the Hub. The origin of the latest fire 
is being investigated by Boston officials 
at the request of the Mayor. 


E. W. Dart Made Chairman of Round 
Table. 

Edward W. Dart, of the Johnson & 
Higgins office, has been appointed 
chairman of the Round Table Order 
of the Insurance Society for the year 
1914-1915. He is a graduate of the New 
York Fire Insurance Exchange and is 
known on the street as a capable in- 
spector and fire prevention engineer. 
Mr. Dart is a former president of the 
Barebones Alumni Association, an out- 
growth of the fire insurance course and 
was been particularly active in the In- 
surance Society work for several years 
past. His experience in fire insurance 
matters and his acquaintance among 
underwriters insures a good list of 
sneakers at the meetings this fall and 
rext spring of the Order. Frank A. 
Cantwell, of the Queen, has been desig- 
nated as the secretary of the Order for 
the coming year. It is stated that the 
qvestion and answer method may be 
employed in conducting the meetings 
this term. While it may be hard for 
the speakers it is sure to make the 
reetings interesting for the members. 

* 


Long Country Estate Form. 

One of the longest forms which 
reaches the daily report examiners is 
the country estate form used by A. B. 
See & Depew, New York brokers. It 
ccevers everything to be found on a 
country estate from incubators up and 
has caused considerable comment on 
the street. 

* * * 
Hearing from Germany. 

Not much information from Ger. 
many is being received by brokers, but 
several of the large brokers report 
getting a few cables, via Rotterdam 
and St. Petersburg. 

* 7 7. 
Mallett on Vacation. 

P. S. Mallett, of Willcox, Peck & 
Hughes, is taking his vacation at Buck 
Hill, Pa. He was in Sunbury, Vt., last 
week. 
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ASSISTANT MANAGER. 


E. E. Wakefield Appointed to Respon- 
sible Post With General and 
the Urbaine. 


To aid in still further developing 
ihe fast growing business of the Gen- 
cral Fire and the Urbaine Fire Insur- 
ance companies, of which Fred S. James 
& Company are the United States man- 
asers, E. E. Wakefield has been ap- 
{Ointed assistant manager, and has al- 
ready assumed his duties as such. 

A western man of energy, ability and 
resource, Mr. Wakefield has had an 
exceptionally good underwriting experi- 
ence and has made the most of it. 
After five years’ service with the 
Insurance Survey Bureau he joined the 
western department offices of the Na- 
tional Fire becoming head of its Im- 
:roved Risk branch. 


1853 1914 
SIXTY-FIRST YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 





Assets, Dec. 31-1913...... $1,152,425.00 
et Gareiee, * ©... ccc cece 542,514.00 


W. H. MILLER, president 
A. S. McCONKEY, 


Secretary and Treasurer 








OF THE 





THE Potomac INSURANCE CoMmMPANy 


Agents Wanted in 
Pennsylvania, West Virginia, Ohio 


Address HOME OFFICE - - 


(FIRE) 


DISTRICT OF COLUMBIA 


and Illinois 
WASHINGTON, -D. C. 











FIRE ASSOCIATION 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 
E. C. IRWIN, President T. H, CON 


R. N. KELLY 


Office: Company’s Building, 407-409 Walnut St. 


Assets $9,091,141 


M. G. GARRIGUES, Sec. and 7 
ELLY, Jr.. Asst. Sec. and Treas. 


OF 
PHILADELPHIA 


Charter Perpetual ’ 


DERMAN, Vice-President 


‘reas. 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000, 000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 
FIRE and MARINE 


UNITED STATES BRANCH 





IEE cuicvavnagiees .. $2,578, 165.43 
Fs i FY eer 1,053,888.67 


W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Man. 














Authorized Capital $500,000 


Brirnit National Hire 
Iusuraue Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 

















JOHN L. DUDLEY, Pres. JOHN E. KING, 


General Agents in the U. S. for the 


The John L. Dudley, Jr. Co. 


84 William Street, New York City 


Vice-Pres. GEORGE E. WOOD, Vice-Pres. 


Arlington Fire, of Washington, D. C. 





Western Assurance, of Canada 


Germany; County 








GENERAL AGENTS SUBURBAN DEPARTMENT: 


HEAD SUBURBAN AGENTS: 
Atlas Assurance Co., London; Sun Underwriters, London; Nord-Deutsche, 


Sterling Fire, of Indiana 


Fire, Philadelphia 
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PLANT BLOWS UP. 


Death Seals Secret of Explosion Which 
Completely Wrecks Linde Air 
Products Co.’s Factory. 


The plant of the Linde Air Products 
Co., ‘Linden, manufacturers of oxygen 
and acetylene gas for commercial use, 
biew up in Linden, N. J., a few days 
ago. The Company made gas, pressed 
it into cylinders, and then sold the 
cylinders. Pictures of the plant re- 
ceived by insurance men show that the 
wreck is as complete as if a German 
mine had done the job. 

The cause of the explosion will be 
a mystery because the three men who 
were at the plant were blown to pieces. 
'tt is presumed that there was a gas 
leak, and, in trying to locate it care- 
lessly with a light, the explosion oc- 
curred. 


FORMS IMPROVE. 


Agents and Brokers Now Know That 
“Everything” Will Not Go in 
New Jersey. 





Although the New Jersey Rating 
Office has a large drawer full of differ- 
ent forms—more than  1,000—which 
have been passed on, it is said that 
agents and brokers have shown a great 
improvement in the forms that are 
coming in now as compared to a year 
ago. Then, there was a general opinion 
that anything went. Since it became 
known that forms which nullify the pro- 
visions of the standard policy will not 
be approved more sanity in the prep- 
aration of forms prevails. 





THAT TITLE OF EXPERT. 


Suggestion Came From Trenton and Did 
Not Originate With Atlee 
Brown. 


Ever since Atlee Brown, the New 
Jersey rater, has used the title of “ex- 
pert” in referring to himself, company 
officials and field men have given him 
many a playful rap in conversation. 
Mr. Brown, who is modest, says that 
there has been a misunderstanding 
about this title, and that it has nothing 
o: a boastful nature, the suggestion 
for its use having come from the De- 
partment of Banking and Insurance in 
Trenton. 





COINSURANCE INFORMATION. 


Judging for the calls for the New 
Jersey Rating Office’s document ex- 
pleining the meaning and application 
ot coinsurance there is a widespread 
demand in the State for information 
clearing up the fog that surrounds the 
operation of this clause. It is pointed 
out that some large insurers have 
cleverly used the coinsurance clause 
to their own advantage. The majority 
of property owners, however, are in 
ignorance regarding the working of the 
clause. 





EXAMINERS FOR THE NEWARK. 


Two new examiners have been en- 
gaged by the Newark Fire. They are 
A. E. Crane, at present with the Amer- 
ican of Newark; and A. E. Barter, now 
with the New Jersey Fire. The terri- 
tory which they will handle will be 
announced later. 





ELECTRIC REQUIREMENTS. 


All buildings throughout the city of 
Newark, N. J., used for schools, audi- 
toriums, churches, places of amuse- 
ment, garages, storerooms, or any pub- 
lic buildings, warehouses, office build- 
ings, must have wiring installed with 
Tigid conduit, flexible steel conduit or 
armored conductors with the necessary 
fittings including outlet boxes, cond- 
lets, bushings, lock-nut, and all other 
fittings necessary to make a complete 
and perfect job of conduit installation. 





OLDEST HARTFORD AGENT. 
He is R. M. Hitchner, of Elmer, N. J., 


Eighty-Seven Years of 
Age. 


The oldest agent of the Hartford 
Fire Insurance Company in years is R. 
M. Hitchner of Elmer, N. J. On his 
next birthday he will be eighty-eight 
yeurs old. 

At the age of eighteen he began his 
career as a teacher and taught and 
worked on his father’s farm off and on 
until he reached his majority. Buying 
seventy acres of poor, worn-out land, 
he started life’s battle for himself, and 
was rewarded by being appointed com- 
missioner of deeds, and also did con- 
veyancing, surveying, the settling of es- 
tates, and later was township clerk, 
assessor, committeeman, and treasurer, 
and later was elected justice of the 
peace, an office he held for nearly 
thirty years, and was then appointed 
judge of the Court of Common Pleas 
for Salem County, serving for ten years. 
Since 1869 he has been president of the 
Elmer Loan and Building Association, 
and now he is the “Hartford” agent, 
manages four farms and is active in 
publie affairs. 





DOVER SCARE OVER, 


City’s Iron Industry Booming and 
Plants to Work Full Time 
in Fall.* 


In view of the excitement in Dover, 
N J., caused when more than one 
hundred representative citizens re- 
ceived letters from enemies, reading, 
“We shall put this town on the bum,’ 
fcllowing which there were two large 
fires, it is interesting to note that one 
of the large New Jersey papers printed 
a2 story this week saying that business 
in Dover is now booming, particularly 
in the iron industry. Many plants have 
or will resume full time. Evidently, 
the scare in Dover—caused by a religi- 
cus war—is over. 


LOWER HOBOKEN RATES. 


City’s Newspapers Say Threat of Town 
to Insure Its Buildings Caused 
the Reduction. 


Insurance rates on West Hoboken 
rvnicipal buildings have been lowered. 
Hoboken papers say that this resulted 
from an agitation made by Otto W. 
Schindler four months ago that the 
city do its own insuring. Most of the 
reductions are on school buildings and 
fire department property. 

A suggestion from underwriters that 
the city spend $50,000 for more ade- 
quate fire protection was turned down. 


ATLANTIC CITY HOTEL FIRE. 
Boardwalk Blaze is Being Investigated 
by Local Authorities—$50,000 
Loss. 

The burning of the Hotel Islesworth, 
Virginia avenue and the Boardwalk, is 
the first large hotel fire that Atlantic 
City has had in some time. he loss 
is estimated at $50,000. Reports re- 
ceived by firemen are that the fire 
started at three different points on the 
fourth floor. For this and other rea- 
sons the fire is being investigated. 





FEW REAL ESTATE LOANS. 


The Newark “News” says that the 
fire insurance companies of that city 
are making few real estate loans at 
this time. because of the war, but as it 
is the dull season for investments of 
this character the difference in the 
amount of their transactions in this 
direction is not very noticeable 


MORE NEWARK FIREMEN. 


The Newark Fire Department has 
$2(,000 more than it had last year to 
spend. In consequence, a number of 
rew firemen will be added, the depart- 
ment needing this extra force. 














Capital Stock - - 
Liabilities - 
Special Reserve Fund 
Net Surplus - - 


Total Assets - 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


- 3,252,859.29 
- $10,004,903.21 
P. L. HOADLEY, President 


- $1,000,000.00 
5,452,043.92 
° 300,000.00 


Cc. W. Bailey, V. Pres‘t. 
A. C. Cyphers, Treas. 





























FIRE INSURANCE COURSE. 
Will Open at New York University on 
September 24—Successful Work 
Accomplished by Class. 

The course in fire insurance at the 
New York University School of Com- 
merce and Accounts will open its fall 
term on September 24. This class has 
been conducted for about seven years 
and there are fully 350 graduates of 
the course in the insurance district or 

in the field for the companies. 

A number of the members of the 
early classes now hold important posi- 
tions in the offices of companies or 
the big brokerage firms. This proves 
that the instruction is practical. Build- 
ing instruction is taught from a text 
book as the basis for inspection work. 

Later the student is enlightened as 
to the application of schedules and the 
Saturday afternoon inspections of vari- 
ous classes of risks, give the student 


an opportunity of applying what he 
has heard. 
E. R. Hardy. assistant manager of 


the New York Fire Insurance Exchange 
is in charge of the course and during 
the sessions there will be addresses 
from a number of practical fire insur- 
ance men. The classes are held once 
a week on Thursday evening at the 
New York University’s buildings in 
Washington Square. 





WESTERN UNION COMMITTEES. 

The following additional Western 
Union committees are now announced: 

Uniform Short Rate Table and Stand 
erdization of Term Rates: C. A. Lud- 
lum, chairman; Dugan & Carr, J. A. 
Kelsey, P. D. McGregor, C. R. Street, 
W. L. Steele, A. H. Wray. 

Committee on Nomination of Officers: 
The ex-president, J. M. DeCamp, Geo. 
W. Law, J. H. Lenhan, Fred S. James. 

Committee on Arrangements for Sem}l- 
annual Meeting: H. C. Eddy, chair- 
man; Charles E. Dox, Fred S. James 
J. A. Kelsey, S. Y. Tupper. 


JOHN E. MUELLER RETIRES. 


John E. Mueller, the veteran Jersey 
City agent, has retired from John E. 
Mueller & Son, and is succeeded by 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859. 


Statement, January 1, 1914. 


Cash Capital ....... $1,000,000.00 
PY iiss. waeewed-ann 7,260,197.27 
Net Surplus .......- 2,596,266.99 


Surplus for 


Holders ......... 3,596,266.99 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,743,233.00 


Cash Surplus to Policy 
Holders - - 7 1,741,305.00 
The real strength of an insurance company is lp 
the conservatism of its management, and thé riian- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & See'y 
WILLIAM MORRISON . Asst, Seo'y 
JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 





John E. Mueller, Jr., and Arthur 
Mueller. 

John E. Mueller has for years been 
a prominent figure in the North Jersey 
field, his experience covering a period 
cf nearly forty years. The Mueller 
agency represents many of the ieadinz 
fire insurance companies and does a 


large business. 


PASTE LETTER IN WINDOW. 


The Stoutenberg agency in Newark 
has pasted on its front window a tetter 
from Starkweather & Shepley, Provi- 
dence, sayinz that policyholders of the 
Phenix, of Paris, need not worry that 
the war will affect their policies, as 
ihe company was founded in 1813, and 
the American assets are amply prorec- 
tive. 


SETTLE CEMENT LOSS. 


The loss of the Newark Lime & 
Cement Co., Newark, has been settled 
for $9,300. The insurance was $236,000. 








“The Leading Fire Insurance Company of 
A merica™ 


a 





CASH CAPITAL - $5,000,0%0.00' 
WM. B. CLARK, President 
Vice-Presidents 


HENRY FE. REES A. N, WILLIAMS 
Secretary 
E. J. SLOAN 


Assistant Secretaries 
GUY E. BEARDSLEY 
RALPH B. IVES 


W. F,. WHITTELSEY, Marine Secretary 


EK, 8, ALLEN 
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POINTS FOR FIRE ADJUSTERS 
HOW TO TAKE CARE OF LOSS. 


Fireman’s Fund Tells Company Repre- 
sentatives How to Handle Them- 
selves With Assured. 

Some rudimentary, but interesting 
information about loss adjustments has 
heen given to its representatives by the 
Fireman’s Fund. The adjuster should 





meet the assured at the place of loss 
and tell him that he is sent by the 
cempany to assist him in preparing his 
claim, that it may, when sent in, be 
passed upon and paid without delay, 
says the Company. He should super- 
intendent cleaning up and putting the 
stock in order, and in separating the 
damaged and undamaged personal 
property. He must inform the insured 
that all cost of cleaning, putting in or: 


moving to a clean place when 
ided for in the policy, 
ust be paid by him, but such expense 
part of and included in the loss. 

There is no investment 
‘11 in an adjustment as 


der and 


necessary, as prov 





} 
DY 


that pays so we 


he time and coin invested in cleaning 
up When the goods are put the 
best possible order, the damage can be 
agreed on by the insured and the ad- 


juster, and in the event of disagreement 
an appraisal can be had. 
Facts of Ownership. 

















The employment by the adjuster of 
in expert to consult with is valuable 
amics izreeing with the claimant 
fy: damaged articles 
The to imount of s to the 
opert hould not be d issed or re 
ferred to during the adjustment, but 
ist be determined final footing 
the figures agreed on in det lump 
tlements r vroneg. 
The assured l h own 
av. under prone idance of the ad- 
ster, to insure that such way is the 
righ iV 
Wi the 1 to the property is fix 
nd agre on, t idjuster should 
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Don’t Accept Gossip as Fact. 


The fact t ¢ «6 ole av” tl claim 

irned t} ronertv: that one or 

é hi the 

t ted 

oc ] to 

void or s nd the po rs. ehat 

rd. or 

( , not 

f f ( ny that the 

] ] 1 t or demand 
le there d 

The 0 a ike and 

re e no rance inder 

e ¢ tg € 
A ¢ iability or a refusal to 


ustments 
laimant ad- 


roceed further with the adj 


j ne 
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t t i ¢ 
De f r to 
} e] the ear to 
r t ot v dif. 

: c dir 

A re to can ¢ court 
¢ r t eel 
ic nershir rance irson, 
false ring rc or anv other 
Cefense under the licy can then be 
introduced, and a the company does 
not lose any points by not giving the 





claimant notice of its intention not to 
pay, the adjuster should not make any 
denial except in cases where the claim- 
ant admits an act or a fact that voids 
the policy. 

The company, by denying liability, 
gives the claimant the right to sue im- 
mediately without filing proofs or wait- 
ing the regular time. 

Non-Waiver Agreements. 

The adjuster should not, on account 
of any “cock and bull story,” heard in 
the street, insist upon the insured sign- 
ing a non-waiver agreement, as such 
agreement ts seldom of any benefit 
other than to put the insured on his in- 
quiry, and to prevent him from disclos- 
ing important facts. 

There are cases where a non-waiver 
stipulation must be taken; but such 
cases are generally developed ahead of 
time by the curiosity of the adjuster in 
urearthing acts or facts not necessary 


to ascertaining the “loss to the prop- 
erty.” 

The loss to the property being fixed 
and determined with as little friction 
as possible, the amount of the loss un- 
der the policy closes the adjustment. 

The adjuster must pay every dollar 


of loss that the policy can be constru- 
ed to cover; he must not “make a sal- 
ige”’ by smartness or “miss a salvage” 


y carelessness. 


JAMES WYPER’S RATE VIEWS 


WHY COMPACTS ARE NECESSARY. 


Present Rating Methods Better Than 
Those of Past and Aid the 


} 











Public. 
James Wyper, vice-president of the 
rtford | Insurance Company, in 
1 statement to agents says there are 
ur points which should be remem- 
bered by those who would legislate re- 
vance rates. They are as 
f 

igh the comnanies and 
heir ratine « tions do not claim 
fection. tl} rating methods have 
made r tride in the past twenty 
r 1 better now than at any 
er time the history of the busi 
s, th t having been well on 
t ird achie nt before the begin- 
nir f in ence by the States, 

ch is a recent development 
2nd The companies have labored 
rr many years and are still devoting 
heir energies, and contributing larg: 
f money for the salaries and 
ses of engineers and other ex- 
erts. to bring ahout the adoption of 






e building ordinances, the or- 
nization of ll-equipped fire depart- 
ents, and the construction and im- 
ovement of water supplies. all of 

h tend to reduce the burning ratio, 
d. therfore, diminish the income of 
mmpanies. The co-oneration of State 
nd municipal authorities with the fire 


urance companies in these directions 


would do more than any amount of 
legislation to bring about the desired 
rednuetion of rates 
ard Low rates cannot be main- 
tained for any considerable period in 
nminities where the burning ratio 
high That this is true hecomes 
rent immediately we compare the 
‘ erience the Tnited States with 
bat fa number of Furonean countries, 
here the com nies make a profit on 
] r busine t rates which would 
n] t anv office attempting to apnlv 
t to the business of the Tinited 
Stat 
‘th. The destruction of property by 
fire means the elimination of just so 
uch of the national wealth. and it 
only the nerabundance of our re 
urees aS compared with onr neces- 
‘f that has prevented the burden 
P loes from being seriously felt With 
the inerease of fires and the diminu 
tfon of our natural resources, the bur- 


den will hecome iInereasinegly heavy 


ane the enactment of legislation with 
the obiect of redneine the number and 
' will hecome an im- 


everit 


of fires 


erative economic 


necessity. 
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NEWARK FIR 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 


INCORPORATED 1811 


Agents Desired at Unrepresented Points 








Florida Fire and Casualty Insurance Company 


Home Office, JACKSONVILLE, FLA. 
ST e TT Te eee Cr er ee eee e+ $429,188.15 
222,025.63 
SOLICITS 


Fire Reinsurance by Treaty or Otherwise 
Fire Risks on Legitimate Surplus Lines Only 


after licensed Companies have been exhausted. 


ENCOURAGE HOME COMPANIES 








First National 


Fire Insurance Company 
Of The United States 
WASHINGTON, - - D.C. 


STATEMENT DECEMBER 31, 1913. 
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nS RINNE MII, bcc cavcccscccdnasccsccesscduantnes 239,429.58 
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I PI intial talall tei a a clade aol mp amines pemecnns ain vi 548,582.78 
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Responsible Agents wanted in Cities and Towns where Company is not now represented 








insurance Company, Ltd. 
OF YORK, ENGLAND 
1824 


THE YORKSHIRE" 


The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, Underwriting Manager 
O. FE, LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 

PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 

NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 

SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
na & Mississ ppi Department, JAS. B. ROSS, Manager, New Orleans, La. 

















HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 


NEW YORK STATE DEPARTMENT 
PERCY B. DUTTON, Manager, Rochester, N. Y. 











LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CO. 











FO be SA LE —Fire Insurance Maps of Tennessee, Penn- 


sylvania, Ohio, Illinois, Kentucky and Louisiana at bargain prices 
For information, address 


Western & Atlantic Fire Insurance Company 
NASHVILLE, TENNESSEE 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, VWorkmen’s Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds. 
Head Office for the United States 
57-59 WILLIAM ST.,NEW YVORK 

Western Department: Pacific Department: 
39 SO. LaSALLE STREET 332 PINE STREET 

Chicago, lll. San Francisco, Calif 


HOW HOLLAND VIEWS THE WAR 


BRITAIN IN FIGHT TO FINISH. 











Manager of Royal Indemnity Says Na- 
tion is Unanimous in Determina- 
tion to Win. 

Charles H. Holland, United States 
manager of the Royal Indemnity, re- 
turned from England on Monday of this 
week. In discussing the war situation 

as he saw it in England, he said: 

“There is a total lack of excitement 
in Great Britain. After the first few 
days of natural disturbance of business 
the people assumed their normal occu- 
pations and the government took such 
steps as it could in a most praiseworthy 
manner to regulate commerce, prevent 
financial dislocation and to avoid suffer- 
ing on the part of non-combatants. 
Great Britain is unanimous as to its 
war attitude, viz.: That the nation was 
forced into the fight, and there is every- 
where apparent a determination that 
the country shall see the whole thing 
through. Having once entered upon 
the war Great Britain will continue 
until it has achieved victory, regard- 
less of the terrible cost in lives, and no 
matter what the expenditure may be in 
money. 

“The insurance business is progress- 
ing almost normally in Great Britain. 
The main difficulty at the moment is 
with the reinsurance treaties with the 
foreign countries. It is difficult to say 
at the moment exactly how the trea- 
ties stand.” 





ROCHESTER MUTUAL. 

The Utilities Mutual Insurance Com- 
pany, of which the Rochester Railway 
and Light Company and a few other 
corporations was the nucleus, has in- 
creased its membership until it now in- 
cludes 75 companies. The company was 
organized late in June under the plan 
Provided under the Workmen’s Com- 
pensation Act for mutual insurance. 
There are 4,500 employes now repre- 
sented by the Company with a weekly 
payroll of nearly $67,500. J. Oliver 
Montignami, formerly of the lighting 
company, is inspecting engineer for the 
western territory, which includes 
Rochester. 


The directors of the Midland Cas- 
ualty Company have elected Edward 
J. Johnson secretary succeeding H. C. 
Pegram. 


THE EXCISE SURETY SITUATION 


LOSSES MAY REACH — $500,000. 
Thirteen Companies Have Signed New 
Agreement Which - Begins 


October 1, 1914. 


For the ninth consecutive time the 
surety companies in the Excise Re- 
insurance Association have signed the 
agrement covering the twelve months 
from October 1, 1914, te September 30, 
1915. This makes the Excise Asso- 
ciation a year older than the Surety 
Association of America, the National 
body, which handles the surety situa- 
tion for all States in the Union. At 
the same meeting at which the agree- 
ment was entered into by the thirteen 
companies for another year, A. HE. 
Sheridan who has managed the Excise 
Association since it began was re- 
elected manager. 

The companies cannot tell exactly 
what the losses under the penalty bonds 
will be for the year just about to close 
but it is estimated that the State Ex- 
cise Department will have collected 
from $450,000 to $500,000 by the time 
that the current excise year is over. 
It must be remembered, however, that 
claims may be filed on this year’s busi- 
ness up to July 1, next as the law 
permits a nine months’ interval to 
pse after the close of any excise 
year in which to file claims against 
the companies. 

There is no chance of a rival rein- 
surance pool for excise business being 
formed this year, though there was 
some talk of such a move about a year 
ago. The companies writing excise 
business have found that only by co- 
operating can they hope to make any 
profit from the excise business. The 
companies which tried to write excise 
bonds in the past on their own hook 
and at cut rates are no longer doing 
business. In fact the Metropolitan 
Surety which was the most flagrant 
rate cutter several years ago on ex- 
cise bonds, is still being wound up and 
some of the claims against it under 
excise bonds have yet to be settled. 

Other companies which met their 
Waterloo because of attempting to 
corner all the desirable excise business 
and which finally failed were: The 
United Surety of Baltimore; the Bank- 
ers’ Surety of Cleveland; the Federal 
Union Surety of Indianapolis, and the 
Empire State Surety of New York. 
This latter company at one time was 
called upon to pay $99,000 at that time 
under penalty bonds issued by it. The 
company never recovered from the 
hock. The offices of the Excise Re- 
insurance Association are now located 
at 1451 Broadway. 


} 
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MAKES FINE SHOWING. 


A notably strong showing is made by 
the Fidelity & Casualty Company of 
New York in its latest semi-annual 
showing, attesting again the wisdom of 
the managerial policy pursued by Presi- 
dent Robert J. Hillas. On the list of 
July the Company’s assets were $11, 
606,723, and its surplus to policyhold- 
ers $3,438,729; six months previous 
these figures were $11,063.356 and $3,- 
098,193 respectively. In computing its 
figures the Company failed to take 
credit “for its large volume of reinsur- 
ance in foreign companies, or for other 
large and valuable assets.” 


CONSTITUTIONALITY OF ACT. 


An action to test the constitutionality 
of the New York Workmen's Compen- 
sation Act was begun this week in 
New York. The New York Act is re- 
gerded as the most cumbersome of 
ail the compensation acts. So far the 
attempts to upset compensation acts 
or the grounds of unconstitutionality 
have not been successful in the differ- 
ent States where this has been tried. 


American Fidelity Company 
FIDELITY AND SURETY BONDS 
ACCIDENT, HEALTH AND BURGLARY 


Insurance in New and Attractive Policies 
Liberal Agency Contracts to agents in small towns 
Apply to nearest General Agency or to Home Office 


GENERAL AGENCIES FOR EASTERN STATES 
Hutchinson, Rivinus & Co., 3 South William Street, New York 
W. T. Whelan, Resident Manager, 80 Maiden Lane, New York 
G. H. Shearer, Jr., 416-20 Walnut Street, Philadelphia 
John Paulding Meade & Cow 99 Milk Street, Boston 
Charles Wharton, Jr., 212 Bakewell Building, Pittsburgh 
Percy H. Russell, 9th and New York Avenue, N. W., Washington 


Home Office - - MONTPELIER, VERMONT 


NEW LIVE STOCK ASSOCIATION SA" © SAKER MAKES CHANGE. 


Well-Known Adjuster Becomes Head of 
Claim Department of New 
England Casualty. 











TEN COMPANIES HOLD MEETING. 
National Body Formed in Indianapolis— 
Also Organize a Reinsurance 


Sam L. Baker, one of the best know 
Bureau. : — 


claim men in the country, has been ap- 
pointed manager of the claim depart- 
ment of the New England Casualty 
held at the Hotel Severin, Indianapoiis, CO™P@any, -and will assume his new 
ast week. For several weeks there @uties on September 15. He is now 
have been rumors that the live stock With the Ocean Accident & Guarantee 
companies were planning to get together, Corporation. 

However, the demand for such an or- Mr. Baker, upon leaving college and 
vanization seems for the most part to the Cincinnati Law School, entered 
have come from some of the newer Upon the general practice of law at 


Ten live stock insurance companies 
were represented at the conference 





companies who have not been abie to Minneapolis. Subsequent to that time 
associate with them men of large ex- he was admitted to the bar and practic- 
erience in this particular line of pv ed in Ohio, California and New York 
ress. It is said that there are on State. For three years he was man- 





three companies that have st tica ager of the claim department for the 
ibles of any consequence on which to Conservative Life and the Pacific Mu- 
base their rates, while some of ihe tual Life, which also included personal 


companies recently organized have been accident and health insurance. In 1909 
quoting most any kind of a rate in order and 1910 he was title examiner for the 
o get the busines books; and Southern Pacific Railroad at San Fran- 
the reports of these com s show cisco. About four years ago Mr. John- 
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Another organization was formed, to ay “mm = : ; : 
be known as the Live Stock Insurance : "y a Mio ~s ; § 
Bureau. The object of this bureau will |. in * : - Ayre , ; 
be to collect from the various com ape it : l 
panies data that can be tabula ed famine of oe = eames iio 
the results passed back to the me! “heer 
bers: also to co-operate with State au- ““** 
thorities in the fight against crimin ne 
who prey upon insurance companies. INCREASES ITS SURPLUS. 
The officers of the bureau are pres As a result of the irchase of the 
dent, Frank M. Boyd, of Crawfordsville . per at 68 Will street tl In 
Ird.; vice-president, Clifford lreland, e Department of New York has 
Peoria, Ill.; secretary-tre lrer, Derne ved tl Cas ty Cc on ny f 
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f $323,281 in computing its surplus 
DEATH CLAIMS G. C. PRATT. s f June 30, 1914. 

George C. Pratt, for years an officer TI - amount this crease in ad 
of the New Amsterdam Casualty Con ted assets W \ result in giving th 
pany of this city, died 1 some days or ny a surplus of $211,038 1 
ago. He had been a or a long n asin} ilifyine I WwW ) 
time and his death was not unexpected { A dasis Of 10 per cent. of its capita 
Mr. Pratt’s entry into the casualty bus! nd paid up surplus as of June 30 
ness began with the organi: of the 1914, to $96,193 The Company is 
Pacific Coast Casualty Com f t her or } 1 to write b Je and 
Francisco. Later Le came st becom ssume risks within the limit of $96.1 
ing an executive of the New Amster " — 
dam Casualty Company, so continuing MEDIUM PREMIUM RULING, 
until the present year. He was espe The Compensation Inspection Rating 


cially familiar with the accident busi- Board of New York has issued a gen 
ness and bore a leading part in the e that in the case of com- 
preparation of the standard classifica- | tion policies that are written in 
tion manual now in general use’by th substitution of existing employers’ 
cempanies. liability policies for the unexpired por 


+h liability policies it is 
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Thomas F. Durgin, Rochester agent proper to pro-rate 
of the Southwestern Surety Company, um on policies which are subject to 
was a New York visitor this week. minimum premium charge. 


the minimum premi 
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How Surety Rates Are Made 








The New York Insurance Depart- 
ment has made public some of the 
questions that were asked R. H. Tow- 
ner when the Towner Rating Bureau 
was examined recently and Mr. Tow- 


rer’s answers. A few of the ques- 
tions and answers follow:, 
Q. State what the underlying 


principles are which the Bureau has 
adopted in making the various classes 
of fidelity and surety rates. 

A. All fidelity bonds, also, to a 
large extent, depository, public official 
and contract bonds, are given on the 
theory of pure insurance, i.e., that the 
losses made by a few shall be borne 
-by the premiums collected from a large 
number. On these classes of bonds 
the rate must be high enough to pay 
losses and leave a reasonable margin 
for expenses. This is, of course, true 
of all classes of fidelity and surety 
bonds, but it is not true that we expect 
all classes of fidelity and surety bonds 
to be underwritten on the theory of 
pure insurance. Where we _ expect 
losses to be paid altogether out of pre- 
miums and without security from the 
applicant, proper care in making pre- 
miums requires that allowance be 
made for fluctuations in losses. 


Value of Surety Statistics. 

No data as to surety losses is valu- 
able until it covers a long period of 
years; even then its value might be 
destroyed by a change of conditions. 
Past experience cannot be relied upon 
az a sole guide to rates. 

There are a large class of financial 
guarantees and surety bonds given in 
the courts where no practicable rate 
cen be charged by surety companies 
which will suffice to pay losses on the 


theory of pure insurance. In these 
cases the theory on which sound un- 
derwriting is conducted is’ that the 


themselves against 


companies protect 
for the 


less and charge a premium 
service they perform. 
Companies protect themselves 
against loss by looking to the finan- 
cial strength of the principal. If 
strong financially, no collateral security 
is required; if there is doubt as to 
ability of principal to pay loss, then 
collateral security should ‘be required. 
Premium charge is the same in both 
cases. In the case of fiduciaries, com- 
panies protect themselves by exercising 


joint control or supervision over 
assets of the estate. This involves 
much work upon the part of surety 


company representatives. 
Premium rates for all these classes 
of bonds are, therefore, based upon the 


theory that these services must be 
paid for by the applicant, whether 
there are any losses or not. Uni- 


formity of premium charges is possible 
only because the charge is ‘based on 
the value of the service rendered 
rather than the degree of the assumed 
risk. When the companies are secur- 
ed against loss, all applicants are 
equal, and an equal charge is made to 
each. 

But besides the necessary compen- 
sation for service, something also 
must be collected for possible losses. 
Rates for this class of bonds must 
therefore provide for (a) compensa- 
tion for service; (b) labor and ex- 
pense of caring for the bonds after 
they are given; (c) proper termina- 
tion of company’s liability when bonds 
r.ature; and (d) sum necessary to re 
coup company for losses. 

The bureau must take into account 
in its rate the element of concealed 
losses and the slow maturity of claims. 
The stability of the companies requires 
that rates be not predicated upon a 
brief period of favorable experience. 


Rates must be maintained during years 
of favorable experience which will en- 
able eompanies to accumulate a 


re- 


serve and sunplus sufficient to meet de 
ferred claims when they mature. 
Conference With Companies. 

Question: State whether you con- 
sult or confer in any way with repre- 
sentatives of companies, or with rep 
resentatives of any association or body 
representing comypanies or their agents 
ii regard to the matter of fixing rates, 
and to what degree, if any, you are 
bound or governed by the action or ad- 
vice of such representatives. 

Answer: I am always in consulta- 
tion with nearly all my active suwb- 
scribers with respect to rates on one 
point or another; also, I travel over 
the country to talk with general and 
local agents with respect to rates at 
different points. Since the Bureau 
started, have visited every State in 
the Union except Florida. Have visit- 
ed every large city and had meetings 
of general agents in most of them. The 
purposes of these meetings are vari- 
ous; sometimes they are for purpose 
of telling them what I propose to do 
and amswer their objections; some- 
times they are called because my mind 
is not made up and I want further 
information. Am not bound or govern- 
ed in respect to fixing rates by action 
or opinion expressed at such meetings. 

Question: State reasons for  pro- 
mulgating lower schedule rates than 
individual rates. 

Answer: Each individual bond must 
be separately executed, numbered and 
entered. On a schedule bond, there is 
only one instrument, therefore the ex- 
tense is less on schedule bonds. 

Also, it is generally true that on in- 
dividual bonds the premiums must be 
collected from the bonded employe; on 
schedule bonds it is collected from the 
employer. 

Depositing Bonds of Banks. 

Question: State reasons for promul- 
gating lower rates on depository bonds 
of banks which pay interest than on 
banks which do not pay interest. 

Answer: Many bankers will not 
hesitate to deceive surety companies 
respecting their average daily balances 
in order to save a little in premiums. 
If the banker is paying interest on ac- 
count, then his average daily balance 
is checked up by the depositor; and 
surety companies thus have an accu- 
rate basis on which to adjust premi- 
ums, for they can take the average 
balance on which the bank pays in- 
terest. If no interest is paid, comma- 
nies must take bankers’ word or em- 
ploy an auditor, which latter would be 
offensive to the banks and expensive 
to the surety companies. The manual 
has been changed in this respect by 


Bulletin No. 731, dated February 19, 
1914, providing that hereafter premi- 
ums will be adjusted on no-interest- 


bearing accounts on same basis as in- 
terest-bearing accounts. 


Thomas B. Donaldson, of Philadel- 
phia, has been appointed ancillary re- 
ceiver for the Employers’ Indemnity 
Company of Philadelphia. 


=| THREE HARTFORD MEN KILLED 





CAR RUNS INTO TELEGRAPH POLE 





Allan F. Sisson, C. Harold Cool and J. 
D. Orne Employed by Hart. 
ford A. & I. Co. 





Allan F. Sisson, C. Harold Cool and 
J. D. Orne, of the Hartford Accident & 
Indemnity Company, were killed four 
miles out of East Hartford one night 
last week when a racing roadster, own- 
ed and driven by H. Wyckoff Mills, of 
clerical force of the Hartford A. & I. Co., 
skidded and ran into a telegraph pole. 
Mills escaped injury and the car was 
practicaliy unhurt. The three occu- 
rants of the car who met death were 
hurled against the pole. Mr. Sisson’s 
clothes were completely torn off his 


body. The body of Mr. Cool was found 
twenty feet from the pole, and Mr. 
Orne’s body was discovered half hid- 
den in weeds. 


The escape of Mr. Mills was caused 
by the fact that the left side of the 
car collided, while he was on the right 
side driving. He is a graduate of the 
Harvard University. At one time he 
was with the Hartford Fire Insurance 
Company. 

Mr. Cool, who came to Hartford from 
Glens Falls, N. Y., last April, and Mr. 
Sisson, who came to Hartford from 
Baltimore, were young men, and were 
room mates. Mr. Orne, who was thirty- 
three years old, came to Hartford from 
New York. 

Mr. Mills, who was arrested after the 
crash, wandering about in a dazed con- 
dition, said that the steering gear was 
out of order. The car was a Pope- 
Partford, which had but two individual 
seats, one of the members of the party 
having ridden on the running board. 





HANDLING SURETY CLAIMS. 





Maryland Casualty Company Instructs 
Agents That They Must Not 
Usuro Attorney. 





In discussing surety claims the Mary- 
land Casualty Company has notified 
agents that they have no authority 

(a) To admit or deny liability on 
any claim made. 

(b) To alter or amplify by letter or 
other instrument, or verbally, the 
terms or conditions of a bond issued. 

(c) To grant an extension for the 
completion of any contract or any ob- 
ligation assumed and covered by a 
bond. 

(d) To extend the time for bringing 
action beyond the period expressed in 
the bond. : 

(e) To consent to the taking down, 


cr payment over to a contractor, of 
any retained percentage. 
(f) To consent to any change, addi- 


‘ion, or alteration either in the original 
plans and specifications of a contract 
upon which our bond is issued, or in 
tne bond itself. 

These instructions apply to every 
class of bond issued by the company. 





PLATE GLASS RATES. 


Plate glass insurance 
the metropolitan district are still in 
bad shape. The Prudential continues 
out of the association. 


conditions in 





C. H. FRANKLIN, U. S. Mer. and Attorney 





The Frankfort General Insurance Co. 


of Frankfort-On-The-Main, Germany 
—— ESTABLISHED 
United States Department, 123-133 William St., New York, N. Y. 


TRUSTEES: Union Trust Company, 80 Broadway, New York City 


INSURANCES TRANSACTED 


LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Flevator 


Druggists & Physicians Industrial Ac i ent & Health 
AGENTS WANTED FOR UNOCCUPIED TERRITO!NY 





1865 


JNO. M. SMITH, Sec. U. S. Branch 


Burglary 
Workmen's Collective 
Individual Accident & Health 














AS AFFECTED BY THE 





WAR. 





Ten British Companies in Continental 
Europe—No German Office in 
England. 





While a number of the British fire 
insurance companies have offices in 
Germany, operating directly or through 
subsidiary organizations, few of the 
casualty offices are represented in the 
war zones. 

The Ocean Accident has a branch at 
Amsterdam, and the Employers Lia- 
bility is represented in various con. 
tinental countries, as was also the Gen- 
eral Accident. These connections, of 
course, have largely been terminated, 
and it is not probable under the cir- 
cumstances that the companies © will 
suffer particularly in consequence. 

No German or Austrian company has 
direct representation in Great Britain, 
though it is assumed a number have 
treaty contracts with English and Scot- 
tish offices. 





ATTITUDE OF TRAVELERS. 





Company Will Not Issue Accident Poli- 
cies Involving European War 
Risk. 





Vice-President Louis F. Butler of the 
Travelers Insurance Company has an- 
nounced that the Company will not 
issue new accident insurance policies 
to cover war service in Europe. The 
surrender of the policies of those al- 
ready insured, who plan to leave the 
United States for such service in 
Europe, has been asked for cancella- 
tion pro rata. As yet, however, Mr. 
Butler said the Company had not been 
called upon to take any action under 
the cancellation. This action of the 
Company applies strictly to those en- 
tering into the services of the armies 
of the warring nations. In the case of 
any holder of an accident policy in the 
Travelers who is a non-combatant and 
should be injured or killed through the 
war, full benefits will be paid as usual. 





SAFELY REINSURED. 





Industrial Casualty Business of South- 
ern Sold to Inter-State Life 
and Casualty. 





to confine its future 
ordinary and _ industrial 
life insurance the Southern of Nash- 
ville, Tenn., has reinsured its entire 
industrial health and accident business 
in the progressively managed _Inter- 
State Life and Casualty of Chattanooga. 


Determined 
writings to 





Here are some epigrams 


Paste from the Commonwealth 
These on Casualty Company that 
Your Desk are worth reading: 


When you don’t seem 
to have time for anything, remem- 
ber there is a time for everything. 

Stand with anybody who stands 
right. Stand with him while he is 
right and part with him when he 
goes wrong. 

When an employe feels he is 
working with you and not for you, 
the success of your business is as- 
sured. 

Happiness is a perfume that you 
cannot pour on others without get- 
ting a few drops on yourself 

Why cry, when others are laugh- 
ing; why stand when you ought to 
go? Business. to-day, goes out of 
the way of the man who is too slow. 

The most miserable creature in 
the world is the critic out of a job, 
or the natural born’ kicker’ sur- 
rounded ‘by nothing but vacant air. 

Back your personality and sell- 
ing talk with a good demonstration 
that will excite the imagination of 
the man you want to sell. 





New Kenzel Counterman. 
Arthur C. Hornickel, who has been 
with the Phoenix of London for four- 
teen years, has gone with the William 
H. Kenzel agency as an additional 
counterman. 
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In thirty-seven States, 
Standin State, county, city, town- 
With the ship and village officials 
Politicians will be elected this fall. 
One of the surety com- 
panies points out that the premiums 
on public official bonds alone will 
amount to hundreds of dollars in each 
county. “Get busy now and sound the 
sentiment in your locality and cultivate 
the acquaintance of the probable 
eandidates or their intimate advisers, 
or the political power who controls 
the nominations, so that in the event 
of their success at the polls you will 
be in on the ground floor,” it says. 
“The rigut kind of a political connec- 
tion is one of the most valuable assets 
an agent can have, inasmuch as it not 
only results in his getting the public 
official business, but also the contract 
ponds covering the work on publc im- 
provements; the depository bonds and 
fidelity bonds of banks designed as 
public depositories; State and munici- 
pal license bonds and various other 
lines from corporations waich are in- 
yolved in politics, providing you develop 
the influence of the connection from 
every angle. A right sort of a political 
connection has become a necessity to 
the successful agent, so if you have 
not made one start now to cultivate 
it, and if you desire any help or sug- 
gestions write us, as we have created 
a department to develop business along 
these lines.” 
* * > 


The uncertainties of 
plate glass breakage 
have been pointed out 
to agents of the Mas- 
sachusetts Bonding 
ing and Insurance Company by citing 
several recent happenings. In one case 
¢ Detroit risk carried by the Company, 
the breakage was caused by the col- 
Nsion »f an auto fire engine with an 
auto ladder truck, the latter jumping 
the sidewalk and crashing through the 
windows. Without insurance the own- 
ers of the glass would have suffered 
absolute loss, for the Corporation Coun- 
sel of Detroit has held that the city 
could not be held liable for damage 
caused by fire apparatus while respond- 
ing to alarms. This is a good illus- 
tration of a seemingly unusual cause 
fur breakage, but as a matter of fact 
automobiles and auto trucks have added 
largely to the plate glass hazard. Cases 
are frequent where glass is broken by 
automobiles running amuck, trucks 
backing across sidewalks when out of 
control, and similar sudden occurrences. 

A case was reported within a few 
days on a risk in Boston, where an 
eutomobile tire snapped a stone through 
# plate, making a replacement neces- 
sury, and other cases of the kind are 
reported from time to time. 

These things illustrate some of the 
hazards which must be encountered by 
the owner who carries his own risk. 
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Can’t Predict 
a Plate Glass 
Breakage 


The right of canceila- 

The Right tion is not inherent in 
of a contract of insurance, 
Cancellation nor is it an essential 
part of such a contract 

or any other form of agreement, says 
the Fidelity & Casualty Bulletin. A 
contract without a cancellation pro- 
vision is equally as valid as one with 
such a provision. In the absence of a 
‘ancellation clause, however, neither 
party of his own motion may terminate 
the contract. To give him such power 
the right must be reserved in the con- 
tract, that is, he must enter into the 
agreement with the reservation that he 
Shall have the right to terminate it 
under certain specified conditions at a 
Specified time by following a specified 
course. Now, as the right is entirely 
dependent upon the provision which 
brings it into being, as it. were, that 
Provision is the measure of the right, 
and when ‘its limitations are not care- 


fully observed the desired result is not 


effected. “The coutse prescribed tn’ the 


Special Talks With Local Agents 











cancellation clause is the open sesame 
to effect a cancellation and it is just 
as futile to try to effect the result by 
a different course as it was for the poor 
unfortunate Ali Baba to open the cave 
door with the words “corn and barley” 
instead of “sesame.” In a word, the 
exercise of a right of cancellation 1s 
technical procedure. A failure to use 
the proper ingredients in mixing the 
cancellation dough does not result in 
poor bread, but in no bread at all. 


These are the reusons, therefore, 
why we cannot respond to the requests 
to depart from the letter of the can- 
cellation clause, as, for instance, by 
sending the notice to some one or some 
address other than the Assured or the 
Assured’s address; or more freyuently 
by sending the return premium to the 
agent instead of the Assured, says the 
Bulletin. Of course, if the agent has 
paid the premium to the Company 
without the Assured’s knowledge, the 
Assured is not entitled to the return 
premium, but if the Assured knows of 
the payment by the agent, the latter 
has in effect lent the Assured the money 
and any return premium must be re- 
turned by the Company to the Assured, 
to whom the agent must look for the 
payment of the debt. 


* > 
The idea seems to be 
Insurance prevalent among 


That Protects the mass of humani- 
24 Hours a Day ty that if protection 
during working 
hours is provided, no other insurance 
is needed, the supposition being that the 
majority of accidents occur while at 
work, says the General Accident’s Month- 
ly Review. This is an erroneous idea, as 
will be apparent, when we consider the 
frequency with which accidents occur 
on the streets and during hours of rec- 
reation. In the great majority of oc 
cupations a man is usually safer while 
at work than when going to and fro 
between his home and place of employ- 
ment, or while engaging in the prevail- 
ing modes of sport and amusements. 
The insurance worth while is that 
which protects not only during work- 
ing hours, but also during the bal- 
ance of the twenty-four hours of every 
day. The General’s policies cover the 
holders for every hour of every day of 
the year, so long as same are maintain- 
ed in foree, and this is the kind of in- 
surance which every individual needs 
and should have. There is small com- 
fort in carrying insurance which only 
protects for a fraction of any day. Ac- 
cidents occur at all hours, and by the 
same token the insurance which pro- 
tects covers the insured all the time. 
The necessity for illness and acci- 
dent insurance is being more and more 
recognized by the public, and methods 
of administration are being continually 
perfected and improved upon. 
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“Concentrate your en- 
Don’t Cover ergies” is the advice 

Too Much given to agents by the 

Territory Massachusetts Accident 

Co. “The most valu- 
able possession of an insurance sales- 
man is his time,” the Company contin- 
ues. “Every minute spent in getting 
irom one prospect to another or from 
collection point to collection point is 
so much time wasted. We therefore 
should use every endeavor to concen- 
trate our field so that our business can 
be taken care of with the least possible 
expenditure of time. We can each be 
our own ‘efficiency expert’ in this 
matter. 

“Too much territory is a disadvan- 
tage rather than a helo. No territory 
is ‘worked’ to its fullest extent not- 
withstanding frequent assertions from 
unsuccessful agents to e contrary. 


An agent with one city as his fleld 
almost invariably beats out the agent 
who has more territory-to cover. Not 
only does the latter agent necessarily 
“Use much valuable time tn soliciting, 


Casualty Company 
MACON, GEORGIA 
W.E. SMALL , . President 
A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 
Apply PETER EPES, Agency Manager, Home Office 


Georgia 








due to the amount of ground which 
he covers, but the difficulty and some 
times the impossibility of making col- 
lections when due results in an abnor- 
mally large lapse rate, making the task 
of increasing the premium income each 
month practically an impossibility.” 


GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 


The Union Life & C Ity C — = 

e Union e asualty Company 

of Hobart, Ind., is being organized. INSURANCE 
a Specialty 





The Midland Casualty Company, 
Chicago, has received its first $5,000 
death claim, resulting from an auto- 
mobile accident. 


_=- References on Application <1 


Suite 720-29 So. LaSalle St. ,Chicago, lil. 


TELEPHONES: Randolph 6816 and 6817 | 














The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 


ee ET Re eg aR ie BN i A $11,606,723.00 
ENE dg ig.cs ww apie ee oie i 8, 167,993.93 
SEES Oe 1,000,000.00 
Surplus ever all Liabilities... .. 2,438,729.07 
Losses paid to June 30,1914 .... 46,713,497.00 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Pideley Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and eft Insurance; Plate Insurance; Liability Insurance —Employers’, Public, Teams 
(Personal Injury and Property Damage). Automobile (Personal Injury, Property Damage and 
Cellision), Physicians’, Druggists’, Owners’ and Landlords’, Elevator, Workmen's Compensation — 
Steam-Boiler Insurance; -Wheel Insurance. 








GENERAL ACCIDENT 
FIRE and LIFE 


Assurance Corporation, Limited 


55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 


ACCIDENT—HEALTH— LIABILITY 


Automobile— Elevator —-Teams - Burglary —Workmen’s 
$3 $3 Compensation—Etc., Etc. 4 
C. NORIE-MILLER, United States Manager 
Metropolitan Department, 111 William Street, New York 
New England Department, 18 Post Office Square, Boston, Mass. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PLATE GLASS 

PERSONAL ACCIDENT 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres, 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F--J. WALTERS 
CHICAGO Resident Manager 


55 JOHN STREET 





F. W. LAWSON New York 
General Manager seeea 
Liability, Accident, wee ae Co. 
Burglary, Boiler and ai Saccemen ae 
Credit Insurance —_— New England 


London Guarantee & Accident Co., Ltd. 


. OF LONDODM.. ENGLAND... 
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Excellent Opportunities For Good Men 


HIGH COMMISSIONS 
LOW RATES 
SALABLE POLICIES 





SCRANTON LIFE INSURANCE COMPANY 


HOMER V. TOULON, Manager 
PHILADELPHIA, PA. 






1098 Drexel Building - - . . 





Bankers Life Company 


DES MOINES, IOWA 


ORGANIZED 1879 








Insurance Issued and Restored 1913 (Paid-for) 
$60,907,000.00 


Increase in Admitted Assets For Year 


$2,630,411.43 






ERNEST E. CLARK _ : 


President 




















Solicitors are like gizzards, no good without grit. 


mean the realization of all your dreams. 
individuality at its full value. 
Superintendent of Agencies, J. F. WELLINGTON, all of Shreveport, La. 


How many times have you promised yourself to cut loose from your present environ- 
ment «nd connect with some young company where you can find a future worth considering ? 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you ? 
spring of success, but a mainspring has no force unless you wind it up. Grit is the key with which you can do the winding. 
have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter months in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. 
good position in a state where only eleven companies wrote as much as a million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
The president of this Company is W. T. Crawrorp ; Vice-President and General Manager, L. D. Prewirr ; 





When you climb to the top of the rut 
Ambition is the main- 
Jf you 
You can secure a 


If you have the grit to make a change and a reasonable 








THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


“A Company better otherwise than simply age and money size.” 
Began business October, 1907, and on January Ist, 1914 had 


Admitted Assets 
$808,528.64 


Surplus to Policyholders 
$301,317.25 


Insurance in Force 


$10,644,428 


Ample financial backing, free annual physical examination of policyholders, 
liberal policies and agency contracts. 


Open territory in Ohio, West Virginia and Michigan 
LIFE HEALTH AND ACCIDENT INSURANCE 


Security Mutual Life Insurance Co.| 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


See what we have to offer. 
Men of ability are surely 
Looking to us for contracts. 
Intelligent effort well directed 
Carries you to the front. 


C. H. JACKSON, Supt. of Agencies 
2S Saar: Ho 


For particulars, address 
a 








Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1914 
Capital Btock,.......scccvvccccesseccccces coescesovess 
Re-Insurance Reserve 2,845,185 81 
Reserve for Unpaid Losses and All Other Liabilities... . 273,985.87 
gg EE ene re ere ere 2,720,038.31 
es, GE ES ooo o 06.80 0 856.0066 02s n cade - 180000 $6,839,209.99 
During a successful reeord of 58 years this Company has paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JOMN KAY, Vice-President and Treasurer A. H. HASSINGER. Secretary 
NBAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 


$1,000,000.00 





W. Alexander, Sec. 


. W. Alexander, Pres. 
rae } . D. Legg, Asst. Sec. 


A. N. Stewart, V. Pres. 





BALTIMORE, MD. 
Surplus to Policyhelders $1,203,604.68 


Cash Capital $1,000,000.00 
FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 





Apply HOME OFFICE 











“An Agent Is Known by the Companies He Keeps”’ 
Fidelity-Phenix Fire Insurance Company 


OF NEW YORK. 


Continental Insurance Company 
OF NEW YORK. 


The best company for a policyholder is the best The assured places the 


company for an agent. 


HENRY EVANS, President. 


Home Office, Home Office, 
80 MAIDEN LANE, NEW YORK. 80 MAIDEN LANE, NEW YORK. Policyholders Surplus $23,743,555 
Western Office, Western Office, Home Office, 


332 SO. LASALLE ST., CHICAGO. 








agent; a Fidelity-Phenix policy relieves him of it. 


HENRY EVANS, President. 


137 SO. LASALLE ST., CHICAGO. 


Fidelity (Fire) Underwriters 
OF NEW YORK. 

responsibility on the 

Combine the assets of two of the largest com- 


panies with the highest sense of liberality and 
fairness. 


Combined Assets $42,586,574 


80 MAIDEN LANE, NEW YORK. 


























